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Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 





bas Ya Yes 


As the worth of the diamond so is the value of Lincoln Life 
acceptance to those who hold a Lincoln Life contract. 


An Institution of Service 


It conserves the jewels represented by large policies that might 
have been lost if the Lincoln Life did not accept the risk on 


persons with physical impairments and engaged in hazardous Writing Fidelity and Surety Bonds, Accident and 
occupations. Health Insurance. Burglary, Larceny, Theft and 
You are equipped to write all the business when you— Hold-up Insurance. General Liability and Ele- 


vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 
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Workmen’s Compensation 
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Lincoln National Life Insurance Co We are well equipped to serve Agents of the Mis- 
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The Reliance Life prides itself on always being strictly ‘“‘up-to-the- 
minute.” 

From time to time we have pioneered various new features into the 
field of life insurance. 

Today as the product of years of experimentation we have to offer you: 


THE 
PERFECT PROTECTION 
POLICY 


It is a policy with a human appeal! 

In it is combined full life and accident and health protection. Under 
this regime we can and do provide accident and health insurance for at least - 
one-third less cost than regular casualty companies. 

A policy containing the sulphitic features we have introduced gives you . 
‘the something different” to talk to your prospects. 

It will stand the test of grilling competition—and come out victor. 


Time has proved that. 
AND— 


Our agency contracts are more than liberal. 


How about a connection? 


RELIANCE LIFE INSURANCE CO. 
of PITTSBURGH 


Farmer’s Bank Building 
PITTSBURGH PENNSYLVANIA 
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E. Kavanaugh Before 


St. Louis Life Underwriters 


PEAKING before the Life Underwriters 

Association of St. Louis, recently, Vice- 

President James E. Kavanaugh of the 

Metropolitan Life Insurance Company of 

New York, discussed the subject of build- 

ing estates, the business in which all life 

insurance agents are engaged, he said. Mr. 

: Kavanaugh congratulated those present, 

| declaring that the life underwriter who is not a part of the 

| association is a bumble bee who is missing opportunities. Mr. 
| Kavanaugh, said in part: 


| Out of the 8 billions of dollars in life insurance, 32 per cent 
| iS invested in farm and city mortgages. There is a great de- 
| mand for farm loans and city loans all over the country today, 
| bigger demand than there is a supply. It is well to remember 
| that about 26 per cent of this 8 million is invested in railroad 
| bonds and stocks—a tremendous amount of money. Owned 
| by Wall street? “No.” It is owned by you and me. Thirteen 
| million American people last year purchased life insurance con- 
| tracts. As many of them had done so in 1920—many of them 
' are repeaters. It is a common custom now for a man to take 
| eight or ten insurance policies in a year. No man is fully 
» mMsured, very few people can afford to be fully insured. 
» Seventy-three billions of dollars pouring into the hands of the 
American people annually. If that is true today, then all the 
life insurance of today totals just a little over half of a year’s 
income. The people have insured themselves for only a halt 
| year’s income. We are just getting into the business on the 
| Stound floor. Life insurance is just getting started. I con- 
| Statulate you that you are in a business that is just in its in- 
ancy, that is just becoming recognized today. 
_ the rich man ought to have it and the poor man must have 
tt, Your job and my job is not to attend to the actuarial, mathe- 


matical, clerical end of life insurance; your job and my job is 
not to attend to the various departments in which life insur- 
ance is split up, but you and I are in the life insurance business 
to sell our commodity. The best way to oil up the business is 
through the Life Underwriters Association. Let us be big 
enough to see that there is something good in the other company. 
When I started in the business I started under a man whose 
chief job it was to sling mud at the other company. His chief 
argument was condemning every form of life insurance. As 
long as it was not his company it was always wrong. So l| 
temporarily abandoned the business. I was not cut out for 
argument. I felt I was not cut out for the life insurance busi- 
ness. Nobody is cut out for it. You have to cut yourself out. 
When I got the proper vision, I began to enjoy my work and 
get along a little faster than some other fellows who had not 
seen the light. 


I was in the office of Judge Gary the other day and found 
one of the secrets of his success. He has behind his desk a 
little opaque glass. He sits with his back behind it. Some man 
comes in, maybe an officer of his institution. There is some 
argument and the man is trying to argue back. The judge is 
economical in language. He states his proposition, the other 
man begins to shake his head and argue that “it cannot be 
done.” The judge squeezes a little bulb at the side of his desk 
and there flashes across that piece of glass an electric light 
that says, “It can be done.” The conference is over. That is 
an illustration of that man’s directness of purpose. That is 
what makes that man the head of the largest institution the 
world has even seen. 


The man who does only what he is paid for seldom is paid 
for more than he does. You are engaged in the life insurance 
business with a good life insurance company. There are no 
bad ones at present. The life insurance business is so well 
safeguarded that the business cannot be transacted except by 
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ments of the various States. You are engaged 
in estate building, trying to get men and women 
to purchase life insurance. What you want to 
know and what I want to know, is how it can 
be done with the least amount of energy. There 
are experts in every line of business. For the 
purpose of directing forces so that they will 
operate with no lost motion, we have industrial 
engineers, production managers, etc. There is 
an increasing demand for them. This is the 
secret of Ford’s success. You and I can well 
afford to spend some time exchanging ideas and 
trying to learn each from the ‘other the means 
by which we have been successful in the trans- 
action of our business. I should like to give 
you. of my experience, some of the various prin- 
ciples that have guided me in my efforts to sell 
life insurance. 

I believe that there is a right way to do 
everything and a best way to do everything. 
I do not know if any man knows the best way 
to sell life insurance. There are many good 
ways. I know I am talking to men who are 
wonderfully successful in the State of Missouri. 
But I believe there is no man pursuing this busi- 
ness successfully as he may but he has a con- 
sciousness that he might do better. 

When I started out twenty-five years ago, [ 
started out with the wrong perspective. My 
job was to talk, so I thought, and that is how 
I started out. If I could get a man to listen to 
men I would talk for two hours at a time. | 
would argue and I would even try to show the 
prospect how he could finance it. If he said, 
I do not believe in life insurance I tried to 
scare him in to it. As a result, I got myself 
very much disliked generally. No wonder! I 
was not hired by the Metropolitan to talk life 
insurance, I was hired to se/l life insurance. 

I was brought up in a country store and post 
office up in Canada. My job was to take the 
shutters down and put out the stock in the 
hope that possibly the farmers passing the store 
would be attracted by the bait. We hated the 
cocds and loved their money. I can remember 
that on one side of the window we had all kinds 
of candy. I used to like to wait on the school 
children and sell them candy. I can remember 
the way I used to do it. I used to have the 
blind up and have the candy all arranged at- 
tractively for the children when they came by. 
I would stand back in the store and when a 
child came in with a big Canadian penny in its 
hand I would pretend I was very busy. Then 
T would say “Good morning, Mary” and sell her 
what she wanted. Then I would put the penny 
in the till, and we were both happy. No argu- 
ment, no talk, all J had to do was to show my 
goods and take the money. The most success- 
ful department stores in New York and St. 
Louis or Chicago do not put up a line of argu- 
ment to people. They simply show their goods, 
throw open the store doors and invite the public 
to have a look. 

“Have a look.” 
sold and the way life insurance ought to be 
sold and the way it can be sold. I know it can 
be. Suppose I had stood in front of that little 
store and I saw a child approach with a penny 
in its hand. I said, “Hello, Mary, what you 
got?” “A penny my father gave me.” I then 

(Continued on page 22) 


That is the way things were 


PLAN NEW COMPANY 


$1,000,000 Concern Under Way in 
Mississippi 


WILL HANDLE ONLY ONE LINE 


Will Furnish Coverage Required by Build- 
ing and Loan Association 
Jackson, Miss., April 12—A movement is 
on foot to organize a million dollar stock fire 
insurance company to handle only one line, the 
coverage required by building and loan asso- 
ciations on property financed by these con- 
cerns. This news from Mississippi, 
where there is, naturally, a vast amount of 
gossip about the future of the fire insurance 
business, and the possibility of other companies 
being promoted, although it is not stated that 
the new concern will be incorporated under the 
Mississippi laws, or will be domiciled in that 
State. 
porate in the Magnolia State is the tax ex- 
emption laws passed by the Legislature recently 

adjourned. 

It is understood that a prime mover in the 
project is M. W. Belcher of Kansas City, sec- 
retary of the American Merchants Fire of that 
city, and who operated a general agency in 
Mississippi for some months, in which he rep- 
resented the American Merchants, the Omaha 
Liberty and the Fidelity Union. 

Mr. Belcher was in Mississippi last week, 
and expects to meet some of his friends there 
for a further conference some time within the 
next ten days or two weeks. 


comes 


Possibly the only inducement to incor- 





MARINE ITEMS 








ROSSIA QUITS MARINE FIELD 
Company Decides to Withdraw Entirely 
from Business Proven So Unprofitable 
The existing conditions in the marine insur- 
anhe field have caused the Rossia Insurance 
Company of Hartford, Conn., to discontinue 
writing ocean marine lines. The company has 
been writing no direct business and very little 
reinsurance for several months but last week 
the directors of the company definitely decided 
to abandon marine insurance. Like most other 
companies, the Rossia experienced a heavy loss 
ratio on last year’s business, despite the care 

exercised by the underwriters. 

Marine Facilities Unnecessarily Large 

The marine insurance market is much too 
large for the present requirements of trade, 
underwriters both here and 
abroad, and unsatisfactory conditions are likely 
to continue until the market is reduced and 
competition becomes less active. “The market 
is in process of contraction through companies 


according to 


being forced to retire from business,” is the 
way an underwriter put it yesterday. 
companies are reporting large decreases in their 
net premium receipts, due mainly to the shrink- 
age of values in both vessels and cargoes and 
the exceptionally heavy decline in the world’s 
trade, supplemented by the refusal of some com- 


“Some 
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panies of risks owing to the decline in rates 
The sounder companies are exercising unusual 
care in their reinsurance treaties,” 

As the present conditions are looked upon as 
only temporary, there will be no attempt to 
lessen the facilities, three years ago having 
seen the need of all the underwriting capacity 
the market was able to command. A return of 
these conditions is looked for inside of a couple 
of years at the farthest. 

Marine Underwriters of U. S. Elect 

William H. McGee was re-elected president: 
I’. C. Buswell, vice-president; S. D. McCombs 
secretary-treasurer, and E. G. Driver andiibaas 
secretary at the fourth annual meeting of the 
Association of Marine Underwriters of the 
United States early this week. Mr. McCombs 
succeeds E. T. Barry. 


Boston Mayor Wants Untermyer’s 
Assistance 

Boston, April 11.—Mayor Curley of Boston 
is in correspondence with Samuel Untermyer 
of New York, with a view to having the latter 
conduct an investigation of fire insurance rates 
licre. No arrangements have as yet been com- 
pleted, although Mr. Untermyer is quoted as 
saying he will be glad to come. Mayor Curley 
has asked the fire insurance companies to reduce 
their rates 30 per cent, in view of the recent 
completion of the high-pressure water system. 
The companies recently made a reduction in the 
exposure charge and eliminated the last San 
Francisco conflagration charge. 


Detroit Life Reports Business Improve: 
ment in Michigan 

Indicative of the continued upbuilding of 
business conditions in Michigan, the report of 
the Detroit Life Insurance Company of Detroit, 
Mich., for the first quarter of 1922 is worthy 
of comment. The Detroit Life reports new 
business written during the first quarter of 
1922 of $3,511,000. The record for March was 
$1,200,000. The showing of $3,511,000 com: 
pares with $2,452,000 of new business written 
last year during the same period of last year. 
The record of $1,200,000 for March compares 
with $1,025,000 for March last year. 

During the month of March the Detroit Life 
Insurance Company celebrated Fishman month, 
in honor of Morris Fishman, superintendent of 
agents for Wayne county. It is the tenth anni- 
versary of Mr. Fishman's association with the 
organization. The Fishman agency, in honor of 
this month, wrote a total of $305,000 of new 
business. 





Globe and Rutgers Out of U. S. Fire Com- 
panies’ Conference 

In order to decide the position of the Globe 
anc Rutgers Fire of New York as to its rela- 
tions with the United States Fire Companies’ 
Conference, the company has filed its definite 
1¢signation. 

Insurance Commissioners’ Meeting 

It has been decided that the annual meeting 
of the National Convention of Insurance Com- 
missioners will be held at Boston, August 22 
to 25. 
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\WSLEADING STATEMENTS OF THE 
“MAN WITH KNOWLEDGE” 

NE of the most popular daily news- 
O papers in New York recently printed 
an article which, in the opinion of a fire 
underwriter of long experience and who is 
well known in the insurance world, was 
misleading and contrary to the facts re- 
garding the results in the fire underwriting 
business. Accordingly the underwriter 
wrote to the editor, enclosing to him 
a statistical table printed in THE SpEcta- 
Tor derived from the sworn statements 
of the insurance companies and which 
positively controverted the statement 
made in the daily paper, asking the editor 
for his authority for the misleading data. 
In reply, the underwriter was informed 
that the statement was made on the auth- 
ority of Samuel Untermyer, counsel of 
the Lockwood committee, who was de- 
scribed in the editor’s letter as “the man 
who speaks usually with Knowledge as 
the basis of his statements.”’ And so the 
propaganda against the fire insurance 
spreads, on account of this not accurate 
appraisal of Mr. Untermyer’s informa- 
tion, at least in respect to fire insurance. 

In reading the foregoing it will he re- 
called that one misleading statement in 
the Lockwood Committee report related 
to the financial condition of the Home 
Insurance Company, of New York. In 
a letter to the committee Vice-President 
Buswell of that company specifically de- 
nied some of the statements, and notably 
that to the effect that the company had 
a “accumulated surplus that belongs to 
the stockholders of about $63,000,400.” 


Apparently this sum was reached by de- 
ducting the amount of capital from the 
total assets, as the actual net surplus was 
less than $21,000,000, the sum of $63,- 
000,000 including unearned premiums, 
unadjusted losses, and other reserves re- 
quired by law. The company further ad- 
vised the committee that for the capital 
of $12,000,000 the stockholders actually 
paid in in cash $12,500,000, and that the 
surplus represents the accumulation of 69 
years and includes $3,000,000 contributed 
by stockholders in 1921. The company 
also informed the committee that the av- 
erage yearly cost of fire insurance on 
dwellings in New York city was less 
than one-tenth of one per cent of the 
value of insured buildings of the prevail- 
ing class. 

This criticism by the insurance company 
of statements made by the committee led 
Mr. Untermyer to give out an announce- 
ment that the various figures referred to 
were, at his request, “left to be checked 
by Alfred M. Best.” He continued: “I 
was told that Mr. Best was called to 
Albany, that he spent a day or more there 
with his data and there checked and cor- 
rected the figures.” In reply to this Al- 
fred M. Best wrote a letter to Mr. Unter- 
myer, in which he said: “The statement 
that I was asked to check the accuracy 
of the figures in the Lockwood Committee 
report relating to insurance is wholly un- 
true, and if you did not know it was un- 
true when you made the statement above 
quoted, you were inexcusably careless in 
failing to ascertain the facts before mak- 
ing this accusation reflecting upon my 
accuracy, which was published before | 
had time to answer.” Mr. Best claimed 
that the correct figures regarding the 
Home Insurance Company were shown 
in his testimony, and Vice-President F. 
C. Buswell, of the Home, in replying to 
Mr. Untermyer’s explanation, reminds 
him that some of the errors were called 
to his attention last June and again at 
the hearing in January. 

To paraphrase an old quotation, when 

out, then 
Undeniably, 


voluntary investigators fall 
worthy men get their dues. 
Vice-President Buswell, when he wrote 
to Mr. Untermyer, scored a bull’s-eve. 
Verily it is very risky for the news- 
papers to rely upon technical informa- 
tion derived from the records and report 
of the Lockwood Committee, as in doing 
so they mislead their readers, if the 
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above is admitted to be a. sample of Mr. 
Untermyer’s insurance statistics. How- 
ever, the great New York editor quoted 
above still refers to him “as the man whe 
speaks usually with knowledge as the 
basis of his facts.” How easy it is for a 
clever lawyer and shrewd talker, who ap- 
peals to the people as a reformer, to gain 
a reputation as an authority on the sub- 
ject he is undertaking to ventilate! it 
is not, therefore, strange that most of the 
daily newspapers so accepted the ailega 
tions of Mr. Untermyer during the in- 
vestigations, but insurance men, familiar 
with his misstatements and lack of insur- 
ance information, were inclined, for that 
reason, to even question the value of the 
testimony brought out by him in relation 
to real estate, mortgage and other invest - 
ments, building and labor unions. 





EVERAL favorable features as re- 

gards the reduced death rates shown 
in various age groups and_particu- 
lar causes in a statement by the Bureau 
of Census, are pointed out by the Public 
Health Service. For example, there is a 
decline in the death rate per 100,000 in- 
fants under one year of age from 13,804, 
in I910, to 9660 in 1920. Another age 
group which shows a marked, though 
smaller, decline in the death rate is in 
the group of persons over seventy-five 
years of age. Noteworthy as indicating 
improving conditions among the people 
at large are the lessened death rates due 
to tuberculosis, acute nephritis, Bright’s 
disease, organic diseases of the heart, ty- 
phoid fever and accidents. Thus the 
death rates per 100,000 of population 
show declines in 1920, as compared with 
1910, as follows: Tuberculosis, from 160 
to 114; acute nephritis and Bright's 
disease, from 99 to 8g; accidents, from 
84 to 71; typhoid fever, from 24 to 8. 
Cancer is among the causes of death 
which shows an increased mortality rate, 
but it is hoped that this dread disease wil! 
soon be better understood and curbed. 





H. R. Ray Dead 

H. R. Ray, head of the reinsurance depart- 
ment of the Commercial Union Assurance Com- 
pany, Limited, died on April 6, at his home i4 
Westwood, N. J. He was buried from the First 
Reformed Church of that town on Sunday 
afternoon, April 9. He had served the com- 
pany faithfully for forty years, and his loss has 
been deeply felt by his associates. 
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PRELIMINARY TERM BILL 


Continues to Meet With 
Vigorous Opposition 


TEXT OF BILL NUMBER 407 


Measure 


Bill Similar to New Jersey Standard 
Valuation 

Boston, MAss., April 12—The Senate com- 
mittee on bills in the third reading, to which 
was referred the bill relative to the valuation 
of life insurance policies, has recommended 
that the bill be amended by substituting a new 
draft. The section reads: “The provisions 
of this act shall apply only to companies which 
pay or allow on preliminary term policies is- 
sued within the Commonwealth expenses on 
account of first year’s business, including com- 
missions, medical examinations, inspection, 
compensation to agents not paid by commis- 
sions, and advances to agents, not in excess of 
sixty percentum of the first year’s gross pre- 
mium on such policies.” 

The question on engrossment will come up 
this week. The bill was killed at its third 
reading on March 21, but the rejection was re- 
considered on motion of Senator Walter E. 
McLane. 

Just what progress the amended bill will 
make is problematical. Hostility from certain 
quarters has already cropped out, and lobby 
gossip indicates that it will meet with vigorous 
opposition. Senator McLane’s apparent inter- 
est and his motion to reconsider are not at all 
indicative that he will sponsor the measure to 
a finish fight. McLane’s legislative record, 
especially with regard to insurance matters, 
has been rather a disconcerting one, viewed at 
close range. The motive that moves him in his 
friendliness or opposition to a bill is often dif- 
ficult to understand: and as a matter of fact, 
his motion to reconsider the preliminary term 
bill was quite as unexpected as many other acts 
of his during his career on Beacon Hill. 

It may be that the bill will be promptly en- 
grossed and sent to the House for concurrence, 
but the tinkering which has been much in evi- 
dence in late years with every insurance bill 
makes one guess as good as another as to what 
obstacles it will meet. It is known that Senator 
Warren Tarbell, who talked for two and a 
half hours one day last week for his State fund 
bill, is not altogether pleased with the frosty 
reception his effort in behalf of the measure 
modeled on the Ohio plan received at the hands 
of his colleagues. It is whispered that Tarbell 
may make an onslaught on the preliminary 
term bill. While Tarbell has little strength as 
a leader among Republicans in the Senate, he 
can always depend on certain support from the 
Democratic members, sufficient to make trouble 
for any measure. 

The preliminary term bill was recommended 
by the special commission appointed last year 
to make a study of insurance problems, and 
has had the vigorous backing of Commissioner 
of Insurance Clarence W. Hobbs, who 
member of the commission. 

Senate Bill No. 407 (substituted for Senate 


is a 


3ill No. 283) sets forth essentially the same 
standard for valuation of preliminary term 
policies, as was recently adopted as the New 
Jersey Standard. 

The proposed Massachusetts law makes pro- 
vision in the latter part of Section 3 for a limi- 
tation of first-year expense. 

It is to be noted that this expense limitation 
applies only to “preliminary term policies issued 
within the Commonwealth,” and is not a gen- 
eral expense limitation law applying to the 
entire business of a company, wherever written, 
The bill follows: 


REDATIVE TO THE VALUATION OF LIFE 


PoLIciEs 


An Act 

INSURANCE 

Be it enacted by the Senate and House of Representa- 

tives in General Court assembled, and by the 
authority of the same, as follows: 

Section 1. Section nine of chapter one hundred and 
seventy-five of the General Laws, as amended by chap- 
ter two hundred and thirteen of the acts of nineteen 
hundred and twenty-one, is hereby further amended by 
striking out the first and last paragraphs and inserting 
in place of the first paragraph the following: He shall, 
except as provided in the following section, each year 
ccmpute the reserve liability on December thirty-first 
of the preceding year of every life company in accord- 
ance with the following rules: 

Section 2. Said chapter one hundred and seventy- 
five is hereby further amended by inserting after said 
section nine the following new sections: Section 9A. 
Ile shall each year compute the reserve liability on 
December thirty-first of the preceding year of every 
life company which issues policies on the preliminary 
term plan in accordance with the following rules: It 
the premium charged for such prelminary term insur- 
ance under any limited payment life or endowment 
policy in force, or hereafter to be issued, exceeds that 
charged at the same time for like insurance under a 
twenty-payment life preliminary term policy of the 
same company, issued at the same age, the reserve 
thereon at the end of any year, including the first, 
shall not be less than: the reserve on a twenty-payment 
life preliminary term policy, issued in the same year 
and at the same age, together with an amount which 
shall be equivalent to the accumulation of a net level 
ptemium sufficient to provide for a pure endowment at 
the end of twenty years from the date of the policy 
or at the end of the premium payment period, if earlier, 
equal to the difference between the value at the end of 
time of such life preliminary 
term policy and the full reserve at such time of a 
corresponding limited payment life or endowment 
policy, issued at the same age, which does not provide 
ter preliminary term insurance. After twenty years 
from the date of such limited payment life or endow- 
ment policy, or after the end of the premium payment 
period, if earlier, the reserve held shall be equal to 
that of a similar policy, issued at the same age, which 
does not provide for preliminary term insurance. 

Ii the premium charged for such preliminary term 
insurance under any policy issued prior to January 
first, nineteen hundred and twenty, does not exceed 
that charged at the same time for like insurance under 
a twenty-payment life preliminary term policy of the 
same company, issued at the same age, such policy 
may e valued according to its terms, on the mortality 
and interest bases provided in section nine. 

Ii the premium charged for such preliminary term 
insurance under any policy issued on or after January 
first, nineteen hundred and twenty, is in excess of one 
hundred and fifty per centum of the net premium 
therefor, computed according to the table of mortality 
and the rate of interest adopted by the company under 
section nine and is less than that charged at the same 
time for like insurance under a twenty-payment life 
preliminary term policy of the same company, issued 
at the same age, the reserve on such policy at the end 
of any year, after the first, shall be increased by an 
amount which shall be equivalent to the accumulation 
of a net level premium sufficient to provide for a pure 
endowment at the end of the twentieth year, equal to 
tne difference at such time between the value of such 


6 


such twenty-payment 


preliminary term policy and the full reserve of 
similar policy, issued at the same age, which does te 
provide for preliminary term insurance. Therese: 
the reserve held shall be equal to that of a similar 
policy, issued at the same age, which does not provide 
for preliminary term insurance. 

Section 9B. The commissioner may, in Place of the 
coriputation of the reserve liability of a foreign life 
company, required by the provisions of the two pt 
ceding sections, accept the certificate of valuation of 
the official having supervision over insurance companies 
in the State where such company is incorporated; pro. 
vided, that such valuation is made in accordance with 


le 


the rules set forth in said sections or produces values 
at least as great as if made in accordance therewith, 
Section 3. Said chapter one hundred and seventy. 
further inserting atten 
section. one hundred and eighteen the following ney 
Section 1184. Any life company may issue 
pclicies of life or endowment insurance, except policies 


five is hereby amended by 


section: 


of industrial insurance, which provide for not more 
preliminary term 
cciporating in the provision thereof which specifies the 
premium payable thereon, a clause plainly showing 
that the first year’s insurance or part thereof under 
term insurance, purchased by the 
whole or a part of the premium to be received during 
the first policy year; provided, that this section shall 
net apply to a company which pays or allows on pre- 
liminary 


than one year insurance Oy in- 


such policies is 


term policies, issued within the common. 


wealth, expenses on account of the first year’s busi- 
ness, including commissions, medical examinations, in 
spections, compensation to agents not paid by com. 
russions and advances to agents, in excess of sixty per 


centum of the first year’s gross premium on such 


policies. 


HEARING ON LOCKWOOD BILLS 
Governor Miller Listens to Arguments For 
and Against the Measures 

At Albany, N. Y., on Monday last, Gov- 
ernor Miller gave a hearing on the bills intro- 
duced on behalf of the Lockwood Housing In- 
vestigating Committee and passed by the Leg- 
islature. Samuel Untermyer, counsel for the 
committee, was the principal speaker in favor 
of the bills, particularly the one which would 
enable a life insurance company to invest up 
to ten per cent of its assets in real estate, 
under certain limitations. 

Mr. Untermyer, in speaking on the fire and 
casualty rate-making bill, charged that there 
had been juggling by the insurance companies 
to have the bill amended. David Rumsey, on 
behalf of the National Board of Fire Under- 
writers, said that while he did not oppose the 
bill, he did not think it would work out satis- 
factorily. 

C. F. Shallcross sent a letter to Governor 
Miller, which was delivered last Monday, ex- 
pressing the views of the committee on laws 
and legislation of the National Board of Fire 
Underwriters, of which committee he is chair- 
man, concerning the rate-making bill. It points 
out certain defects in the bill as passed, par- 
ticularly in relation to the requirement of re- 
vision of rates by classes, based on the ex- 
perience in such classes without regard to the 
general experience, and also objects to the sec- 
tion putting the law into effect immediately on 
being signed, and urges that the matter should 
be laid over for further action by the Legisla- 
ture. 

Advices from Albany on Tuesday were that 
Governor Miller would not act upon the Lock- 
wood committee’s insurance bills before Thurs- 
day. 
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cg FIRE INSURANCE PREMIUMS IN NEW YORK CITY HUGH LEWIS’ DAUGHTER MARRIES 

















ion of : = s : : 4 eae 
panies The following table shows the returns made to the New York Board of Fire Underwriters of premiums Wedding is Attended by Numerous 
; pro- received in the boroughs of Manhattan and Bronx, New York City, by companies during the last six months Notable Guests 
‘ £7091. i arison with the figures of the corresponding periods of the three preceding years; also the — : : : , 
> with of 1921, in compariso hag ia ii nce ph eee Oe ill cS ech ly SARA he marriage of Miss Mary Lewis and Row- 
values premiums in the Borough of Brooklyn in the last six months of 1921, as reported to the lire Insurance ; 7 
‘ith Salvage Corps, compared with those of similar periods in 1919 and 1920: land Bartholomew took place recently at St. 
sais 7-— Manhattan and Bronx—Y Pa ee yh |p eee George’s Church, Bloomsbury. Miss Lewis is 
after NAME OF COMPANY 1921 1920 1919 1921 1920 1919 a daughter of Hugh Lewis, who is known the 
. . ° . " o oe ma + . 
y new Stock Companies $ $ $ $ $ $ world over as general manager of the Liver- 
iss are 67,983 81,687 71,004 9,951 16,035 15,464 ‘ : 
hin poeta [2511 Se ae ane BER ER 119,250 146.499 32°631 58,050 54.661 44,283 pool and London and Globe Insurance Com- 
iad American Equitable .............. 223,240 204,628 163,506 34,701 33,501 36,110 pany, Ltd., of Liverpool, Eng. The bride’s 
more Assurance CO; OF AMIETICR. occ case 3,5 66,202 92,131 7,985 13,881 12,784 = aa é ¢ Ks P 
vine FROM IDE es0:2 53 c00'0'6-0 0's miei:  "GMREEN™ vbaecees: yohecye  , Gages Soke —ceieers uncle, Sir Alfred Lewis, is also widely known 
: peat SIMDDELS: 6.6:5:0:6:0:4. 50-4 00:0: 34,648 S384 jjj#§ WEGBO - .cccviass 0 ore ae 
os the Pe hastens Be Site wee ears "6.632 4 050 1,633 a750 as general manager of the National Provincial 
owing Gos ew York. ....+eeeeeeeeees 166,009 — 25,651 29,818 and Union Bank of England, Ltd. Mr. Bar- 
und. Colonial ..--+- cc Cea = ote 8 éewereae 2e,10 e ‘ = « 
peal mmercial Union Fire ........... 27,016 18,379 7,197 8.948 tholomew of Digswell Lodge, Welwyn, is a 
» the Com Ith 10 # ’ 5 J tty 
Poe RGRIMMEAMIED) coviscy.c.ac trsrececsiecacerssas'e 8,03 63,563 30,142 22.841 es mith : : . a 
uring Casieental ...-- areas ee ae ches 539,276 520,988 184,992 166,785 gentleman farmer, who has gained a reputa- 
shall Fidelity-Phenix Fire .............. 169,340 270,837 207,854 136,490 112,850 ticn in the hunting field. 
Gishe- AM UIGOLS: 6.6.5.006:00 sews cece 341,352 427,815 385,651 92,268 7 pe ‘ s ‘ ‘ 
| pre- ily ten a re 520.370 510,188 501,921 129.169 [he wedding was an impressive event, and 
1mon- BREE. picidisio-a/s\t b xine oe tie ersereiere we 22,174 26,907 26,276 19,947 11,451 eee 5 a oa i ae 
EE MR died ys canarvomsaens aes 120,713 135,791 151,995 327924 38,555 was attended by a considerable number of 
ad Pinna secre neeennaihqees 589,238 791,948 786,780 177,826 211,000 prominent people, among those who signed the 
ida HMINTIRR IEE ne ers he creivers Santee 12,102 27,235 20,934 9,284 11,101 ‘ : ; 
com- yO eoeenceesrmpcas: wees 66,385 65,784 18,166 4,106 4,229 register having been Dame Margaret Lloyd 
ox ers 9.077 89 915 5 54¢ 97 9°75 + . . 
y per a oo Exporters.......... Mee ara 59,549 pipe 12,754 George. Others present included Miss Megan 
such ee re ee ee 144,349 150,408 136,886 27,142 "" 39,307 Lloyd George, Sir Arthur xnd Lady Worley, 
MCSAN OG Sorsice 0.c oc:a eso 8 Woe wiace.ee 71,514 63,561 52,649 26,168 17,851 S = ; 7 kg 
Merchants Fire ....... Sy ieee re 88,603 157,656 109,026 34,587 26,215 Sir Alfred Lewis and Misses Nancy ‘and 
National LADSLty Fiance even ce sc 222,389 354,057 159,041 250,133 145,852 lareare “wis adv Sj 
NiIMBAD 6 ccc ccicccesceeccccscces o 184.757 215,688 191,896 130,376 80,090 \ argaret Lewis, Lady Harper, the Hon. Sir 
For North River ........ wale ie eaei een 218,653 255,6 210,500 50,009 John Cockburn, K. C. M. G.; Dr. Mary Davies, 
EE, oi 64-6 wn aoe enews ewes ovate meee 25,592 ‘ 13,920 4 an > Mei 
eR RR ehaetes sewews 40,283 52.084 R. A. M.; C. T. Bowring, J. T. Davies, C. B.; 
95097 a si eos ; ; 5; ; 3 : ; 
™_ a es rte nC press 42,009 Miss Nester Lewis, Miss Helena Lewis, Miss 
Sete WW GIGMNIMDINL<sc4's: so. So xss.dso viciniorsiciewsicers 623 50,762 8,287 : ; ae : 4 
NAMM ciaiepicsédiavc aaa mentee 36,217 38,534 40,265 Ruth Lewis, Capt. Gwilym Lewis, D. F. C.; 
itro- A icici cicera one’ eaveidare ak cial olaibie 74,431 58,032 9,150 : 4 2 nl 
i Stuyvesant ........ Soper ere 43,579 58.096 11,397 J. Herbert Lewis, Col. Edward Basden, D. S. 
Tex SJ 2S }. » Ss » 23 S86 ig » t a Al 33 a “* = me p re < a 
“ Be nn tthe r ents eteece ss ae ne uae o O.; Sir Howell and Lady Williams, John 
2 I A rr ee eee eee oe oe ee ee of £0,008 21,04 305 > 
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up Individual Underwriters  ........ 50,489 50,919 39,083 3,199 4,824 3,551 
Likerty Underwriters: «<...0.00s0. 4,272 9038 eceseass 1,340 152 . 
ate, IOWA bs yats eres exe eas 25 130 654 25 15 Fire Index Table Shows Unprofitable 
Merchants Underwriters .......... 1,707 4,479 7,513 GW! .c@ecnes esults 
wil New York Fire Lloyds..... pee eceee GE wworeiera orate Cn Pee Cer m A 
New York Merchants Bak. Sec..... ptesee — ceeeeees GAME ssvaeens sinus ce One of the most interesting and illuminating 
ere New York Reciprocal Underwriters. 54,360 52,408 46,786 5,476 10,541 : shears ¢ - 
: Nerth American Inter-Insurers..... 27,744 31,054 3,035 3,042 tables in the 1Q22 Edition of the Fire Insurance 
11eS OREM fotos hou were p Rea yrensle see ae HSSG@ 2 sacxes RiGee ivtkcceaal . (neecewes ae ee : 2 ae Se ‘ 
on WOMAIIINE «050.0 00cccseeeee ess 2,576 262 1,193 166 1,040 Pocket Index is that showing the classification 
| Meted LON GS: cc cso.sioie cre wesc vies Waee GSiadeses cake ictes  Seeuaiee  lteaeeee  —xicaeeae of business in 1921, and particularly the -col- 
; : New York State umns therein setting forth the motor vehicle 
the Agricultural, Watertown ........-- 89,885 114,440 93,367 28,303 27,045 29,260 - : — _ f 2 recnective 
. Misa AIBA «.cssecseis-cnoe cs ns ae 5,721 11,416 6.431 8.107 8.457 10.352 premiums and losses of the respective compa- 
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Freelsior, QUPAGHSE) 3 dc cube ase cea te 10,813 22°815 19.258 1,236 1.710 717 Even a casual glance down the motor vehicle 
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f Union eG eee ee ee 24.060 22,797 25,314 2,363 2954 2.897 Index this year) will show that this branch of 
ire ¢tired companies : } i 
; BP macy Ey SSR OT eee Ai Te gn ahaa | Sen the business was very unprofitable in 1921, and 
if- ‘ . i : : . 
tyig | GCALIFORNIA undoubtedly aided materially in producing the 
nts California, San Francisco.......... 42,785 35,114 77,918 3,443 ne'D ‘i ¢ 
e mee Fund, San Francisco..... 80,651 109,218 86,834 32.718 31,679 underwriting losses reported by so many of the 
- ome F. and S: Tre isco.... 8,872 33,32 30,800 5.93 9,573 C : as ‘ 
he Vulean, Paci tay oe icencieneenn gop aes OF S41 ons 3°149 fire companies last year, as shown in the other 
e extensive new table presented in the Fire Index, 
2, OLORADO ‘ * ae eg 
he Merchants, Denver ........-..+00+ 9,723 14.35 13,286 3,392 3,809 2,143 entitled Underwriting Exhibit for 1921. 
ni ; Windies \ arious causes conspired last year to render 
, Etna, RiaaEDEC cote Sci ireusins cee’ 276,399 380,342 396,841 122,000 116,861 80,327 automobile underwriting unsatisfactory, one of 
on Automobile Insurance ...........+- 95,189 125,447 127,98 54,759 65,677 18.077 ; fis 
‘d {olonial Mine WInGeEWEURSc.cccccc. <aeecd “Siee@ncee 4 ON csamenes them being the deflated condition of general 
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——Manhattan and Bronx—— -————— Brooklyn ——, A i * w 
NAME OF COMPANY 1921 1920 1919 1921 1920 1919 ' penned Special Agent aaa 
Stock Companies ¢ 5 $ $ $ $ Chauncey H. Ritter has been appointed Speci H.E 
. . Gaonera oe agent for the Fidelity-Phenix jn Colorad " ¥ 
Georgia Home, Columbus ......... 15,813 22,436 38,245 2,023 1,725 5,011 headau: J - ado, wit 
1eadquarters at Denver, Colo., succeeding Son 
ILLINOIS mer E. les was 4 ny 
Federal Union, Chicago ........... 24,648 26,758 27,641 607 1,144 1,324 ; W st, resigned. Mr, Ritter Prior 
Great Lakes Fire, Chicago......... 1,988 16,820 16,571 1,939 3,362 3,577 lis army service, was employed by th 
Manufacturers, Chicago ..... Rite, i sibmoas tb ams COME) vSotewislet. iwreceletaterets 5,020 shants Fi len e ’ € Mer 
Marquette National, Chicago.......  .....- 15,217 OR BOO tices eisews 4,368 2,447 chants Ire insurance Company of Denve 
Millers Mutual, Alton ............ 17,230 18,600 = soe seecs 7,089 7,854 = we weveee afterwards by th aaa . 
Siters Metloan!, Chicego.......... 94263 105,287 83,148 87435 10,078 15,575 i s by the Mountain States Inspec 
DR MOWMETS DOMCIDL cc ccsccesecee twee 257 538 BOQ. Bibcvcerctea 740 bureau. 7 
OS he eae 12,411 24,247 $2,478 1,135 410 2,203 
Protection Mutual, Chicago......... 807 565 251 TB. Givielsessiovs 1,265 = 
Test Alliz INSEE Nee SinGisne> Geise nies By 4 = | ene rai 5,705 399 
Western Alliance, Chicago 6,77 6,116 15,705 Returns From Seuthere Trip 
INDIANA Louis Pfingstag, vice-presi 
Ind. Lumbermens Mut., Indianapolis ...... CARO? 8 -ghaGaGhar somites DEST. —_- Sears ae . BStag, wd President of the Na 
National Reserve, Dubuque........ 2,114 ADAMS sowie are 1,761 So rien. tional Liberty Insurance Company, has iu 
Sterling, Tndiatapolis .......0c0cces seoses Seecsses cevevecs 3,25¢ 18,332 13,083 cities seeuasat Was : = rae 1 
Grain Deal. Nat. Mut., Indianapolis. Bis ‘sawaawes sureties Gli aWeseonies  (steereesrs — — eet: other Sout Mort} 
ern ports. Mr. Pfingstag . { 
Iowa ial, “a Pfingstag reports business con po 
Central National, Des Moines......  ....-- 13099: scans TSHO” ~sxcesliels ditions as being very poor but with signs ane 
Dubuque F. and M., Dubuque...... 95,818 66,927 1,537 26,482 23,941 improvement BUS Cash. 
Hawkeye Securities Fire........... 16,629 13,903 1,188 2,205 1,092 Mr. Pf ; Agent 
Mill Owners Mutual, Des Moines... 6,762 1,984 1,795 559 952 Wir, iingstag was greeted z : - i 
North American Nat’l, Des Moines. . BOSB cehucasce sangre ee 3,981 ‘exces  skesmesete ee ae = I at his office wi Intere 
a large bouquet of flowers on his desk Mark 

KENTUCKY eer i Bot 
Henry Clay Fire, Lexington........ 16,265 21,460 13,471 4,224 1,832 1,538 Col 

mee Brooklyn Brokers to Meet tior 

,OUISIANA ma 
Mechanics & Traders, New Orleans. 14,966 44,862 53,154 18,431 19,465 18,115 The Brooklyn Brokers Association will ho} 

ArAGe Tin a meeting this evening in the rooms of th 
Baltimore-American, Baltimore v... 13,790 18,459 17,061 6,022 5,758 6,184 Brooklyn Chamber of Commerce James J Unea: 
Baltimore Mutual, Baltimore........  «.+-.. BOS! -wisasaae werhewrets TO — —- asoleeaters Haver . ; A 4 eS | Reser 

eyer, manager of the accident and health i — 
MASSACHUSETTS partment Tosttc _ Senne nad 
Berkshire Mutual, Pittsfield........ 3,829 3,378 466 365 rs = the United States Fidelity Accot 
Pipetiea WERIRTOIN icain’oldse'0/5-0 19 oe ss eisiac 88,327 126,100 105,783 35,377 suaranty Company, wi eee 
Employers, <td Se ee ee ee 6,174 er a eae.  @66a a te = (iC Mw HGOOD” «= SRDE CS. Raw : . ° sae ee 7 siinieailiie ill be the speaker ol ty Cay 
Fitchburg Mutual, Fitchburg....... BG. sinewieie ers 3,475 8,145 evening. Net 
Grain Dealers Mutual, Boston...... POU Srwsuwwed  Beiclewsinye OM Yesveeredie’ » — ugitieisicveiers = Surpl 
Lumber Mutual, Boston........... 2,222 2,428 2,378 1,910 
Massachusetts F. and M., Boston... 9,448 16,267 19,777 20,912 . . 
Merrimack Mutual, Andover....... SURO coche 80 aesewes ‘GIBB: <iaiesee - Guise Meeting of Committee on Blanks I 
Merch. & Farmers Mut., Worcester. ASEES. nau  seedeces POPE teams —ececieniess The Commi anks o ' 
Old Colony, Boston... Ga pisisiaisie ase 23,036 37,259 33,648 6,847 Cc : c ittee on Blanks of the Nation Incre 
Springfield F. and M., Springfield.. 96,029 126,545 92,931 402 22,476 onvention of Insurance Commissioners yj Incre: 
United Mutual, Boston ............ EGR “ccseseae ~““onawendis SOO: Sascicase » <stGuneus meet Mav 1: Ss D 
‘neet on May 15 at the Hotel Commodore, \i ecre 
: MICHIGAN York. 
Columbian National, Detroit....... 21,462 22,608 26,860 9,716 5,779 6,295 ——— 
Detroit F. and M., Detroit........ 22,235 28,704 20,492 j 37 13,831 12,615 
Rniter-state; DEON ....-6:0.2si00 0 ie eeiss 8,460 17,375 17,145 2,39: 683 
Michigan F. and M., Detroit....... 26,243 28,989 21,878 10,035 
Michigan Millers, Lansing......... ..--+: 38,128 13,796 7.659 666 
Peninsular, Grand Rapids......... 31,288 S768 0 keeceacs, § O7062° — BAZO weeseisrers 
MINNESOTA 
Minneapolis F. and M., Minneapolis. 5,361 18,050 25,132 1,353 5,665 3,001 
Minnesota Implem’t Mut., Owatonna BBO wanes (le ES SOR cccuuteats” 8 - Siateyerenas Iwwurauce 
Northwestern F. & M., Minneapolis. SOME. Gasdesgw ‘aenecoes 1,915 3,762 2,748 \ 
St. Paul F. and M., St. Paul...... 69,585 74,699 79,532 19.708 27,523 24/179 of Waterton, F 

MissourRI 
American Central, St. Louis........ 56,298 80,389 107.316 94,417 34,316 80,245 69th 
iiwene. SE. TROUIG sc 5:s.6s10:0.c55:5'0-0:0 00 16,980 21,478 17,115 24,143 20,629 29,919 
iaperty Fire, St. Laws... 2666.60 05% B50 | casheswes —-swidierbcermee OGL, sxdacden ~shlealeere ANNUAL STATEMENT 

New HAmpPsHIRE 
Capital, Concord .........eeseces- $2,242 29,831 7,715 11,321 11,465 JAN. Ist, 1922 
Granite State, Portsmouth ......... 9, 13,718 10,892 913 783 al, VS 
New Hampshire, Manchester....... 16,775 26,995 29,125 22,257 16,817 22,846 ~ e 
an Capital........ $1,000,000.00 
New JERSEY 
American, SESS ee 113,231 140,171 108,695 38,056 45.326 40,094 A se 
Atlantic City, Atlantic City........ 510 11,257 7.338 oT 2,961 529 ee 7,518,599.03 A 
Cameden, Camden 6.s60c en sewceseees 65,830 83,069 81,509 45,544 36,711 30,850 : 4 a r 
Columbia, Jersey City..-......++-- 35.895 39.619 16,115 24/871 27,084 Liabilities. .... 4,877,687.25 
Rastern. Atlantic City... ....6csesce ose ece 307 BSG. -odiasrieet | eietasre ess T 
Bederal. fersey. CUY ccccccecscsccs Sevens  Peedleses  —“aenieeece SOD leans Net Surplus to Vi 
Firemens, Newark .......++-++s+: 85,155 93,200 94,041 82.165 69,668 ° 
ee ek. . ee ee 92,608 101,115 117,235 - 93,212 Policyholders. 2,640,911.78 
New Brunswick, New Brunswick... 41,108 62,754 55,614 24,424 
New Jersey, Newark.........+--+ 12,504 22,182 Shyier 3,62 15,075 2 es 
Standard, Trenton ....2..ccesscves 20,136 21,851 23,148 46 8,164 re . af 5 i 
an Fire, Marine, Windstorm, Automobil, 
Dike, GQeeensporod «.. < oiosg cesses 5 (ahve TAGS ETBAS!  kcasssdizsiere 1,084 4.155 . : a 
North Carolina Home, Raleigh..... 15,645 18,424 1,797 5,376 957 Sprinkler Leakage, Riot, and n 
. 
Ono ti 7 - Explosion Insurance f 
American Druggists, Cincinnati.... 4.551 3,884 3,409 2.515 1,949 1,797 
American National, Columbus...... 11,473 TO702- cachkrioes 5,662 384 d 
Central Mfrs. Nat., Van Wert...... «2,752 ween eee tee eee WO%” . .dGnvesinn 2 
Cleveland National ............... : 25,011 17.165 14,270 22.618 
Industrial, Akron ............++.+: 9,92 15,357 17,788 1.426 15.491 ; New York State ‘ 
Lumbermens Mutual, Mansfield.... 1,926 8,085 4,435 2,147 1,836 F. F. Buell, General Agent, Troy 
Ohio Farmers, Le Roy...........-- 42,218 69,046 64,455 18,407 19,563 E. J. Parmelee, S. A., Syracuse 
Ohio Millers Mutual, Canton....... ReLn  jviecceun! « %, ames ee BAY | oc aosehe H. H. Porter, Watertown, N. Y. ( 
Ohio Mutual, Salem .............- 677 528 384 253 339 180 New England | 
Reliable, Dayton w .......-+.ee0.- 3,212 5,077 5,356 1,281 218 17 Geo. Shaw, General Agent, 116 Milk St., Boston c 
Retired cOMpany .......-ceccceces sovcne sc eecerce «bee necee — oeeereee — ceeeeere — seececes H. H. Landon, S. A., Springfield, Mass. ‘ 
PENNSYLVANIA E. A.M 1, S ee i Pl Phila 
NNSYLVANIA _. a =. A. Morrell, S. A., 205 Walnut Place, * Ala. 
Allegheny Fire Undwrs., Pittsburgh. 9,058 15,107 17,478 4.52 589 699 fe) 5 Waln , 
ae - 28 660 34.658 30.536 2.498 4553 ron Northern New Jersey 
Allemannia, Pittsburgh ..........-. 66 84,65 80,536 5,42 4,995 O24 . 7 Avenue, Bkly2. 
Alliance, Philadelphia ........+--- 48.106 66,621 68,615 12,824 16.217 585 Jas. J. Garland, S.A., 514 Eighth Avenue, 
City, Pittsburgh ..........-.++.-6> G06. saasewas 10,099 SSSl  aawcterecve 231 New York Suburban rs 
County Fire, Philadelphia.......... 15,333 15,635 POPE Ales Ue occ 4,588 4,634 W.P. Phillips, Exec. S.A.,1506 E. 17th St., Bklyn 
Warmers, York ......--eccceccese 15,958 27,181 26.107 9,307 6,845 6,244 
Fire Association, Philadelphia...... 113,371 135,752 152,625 26,637 41,395 35,783 el 
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B WELL, President 
Onn CAR rz Vice-President 
i SCCHROEDER, Vice-President 
E. NORWINE, Treasurer 
reo M. SEITZ, Asst. rag sng Os 
CHAS. W. DAVIS, Asst. Gen. Mer. 
CLEM DECK, Asst. Treasurer 
R. A. TIMM, Auditor 


The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 


Statement June 30, 1921 


ASSETS 

Mortgage Loans. a $64,000.00 
Bonds. . ececesee GOLGGLS1 
Stocks. . Ree ees reer 59,595.00 
Agents Balances. ...-- 168,024.49 
Interest Accrued . - 18,342.11 

Market Value Bonds over 

Book Value (Insurance 

Commissioner’s Valua- 
HIGDON ois ccanier heretics wacere ers 11,779.60 
$1,017,307.51 


LIABILITIES 
Unearned Prem. Reserve... $424,038.82 
Reserve for Taxes, etc.... 2,279.17 
Unadjusted Losses....... 103,628.86 
Accounts Payable. . Boss 57,646.71 
Capital Stock. $200, 000.00 
Net Surplus.. 229,713.59 
Surplus to Policyholders. .. 429,718.95 
$1,017,307.51 
Results Since January 1, 1921 
Increase in Assets........ $80,914.56 
Increase in Reserve....... 94,963.25 
Decrease in Surplus...... 15,071.02 











“Superior Service Satisfies”’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 600,000 


Surplus to Policy 
Holders....... 1,185,341 


Assets........... 3,067,549 














NAME OF COMPANY 
Stock Companies 
Franklin, Philadelphia ............ 
Girard F. and M., Philadelphia..... 
Globe, Pittshutgh # §.<.ck oc once 
Graphic Arts Mutual, Philadelphia. 
Hide and Leather Mutual, Phila... 
Independence, Philadelphia ........ 
Ins. Co. of North America, Phila... 
Ins. Co. of State of Pa., Phila...... 
Lumbermens, Phil: idel phi: ee Gia Oat 
Keystone Mutual, Philadelphia..... 
Manton Mutual, Philadelphia...... 
Mechanics, Philadelphia ........... 
National-Ben Franklin, Pittsburgh. . 
National Mutual, Philadelphia...... 
National Union, Pittsburgh ....... 
North Branch, Sunbury........... 
Pennsylvania Lumbermens ........ 
Pennsylvania, Philadelphia ........ 
Penna. Millers Mut., Wilkes-Barre. 
Pennsylvania Underwriters, Sunbury 


Peoples National, Philadelphia..... 


Pittsburgh, Pittsburgh ....<<6-e%e. 
Reliance, Philadelphia ............ 
Republic, Pittsburgh .............. 
Standard Mutual, Philadelphia...... 
Superior, Pittsburgh ¢ .. areas 
United American, P ittshure rh 4 Divecwee 
United Firemens, Phil: vdelphiz Malice 4:60 
Western, Prrtsparght .cs-ccccicew ce. 
Victory, Philadelphia aaa eereed Ca 
Mutual Fire, Coatesville .......... 


Millers Mutual, Harrisburg 


Ruope Istanp 


Equitable, Providence ............ 
varragansett Mutual, Providence... 
Mercantile Mutual, Pawtucket...... 
Pawtiieket WMiwtual «ccc ic 06 scccess 
Providence Washington, Providence. 
Rhode Island, Providence.......... 
TEXAS 
Millers Mutual Fire, Ft. Worth..... 
Fidelity Union, Dallas............. 


VIRGINIA 
Virginia F. and M., Richmond..... 


WEsT VIRGINIA 
Wheeling, Wheelingr ............ 


WISCONSIN 
Concordia, Milwaukee ......<.00. 
Hardware Dealers Mut., Stevens Pt. 
Milwaukee Mechanics, Milwaukee... 
Northwestern National, Milwaukee. . 


CANADA 
British America, Toronto.......... 
Western Assurance, Toronto....... 
CHINA 


Union Insurance Society, Canton.. 


DENMARK 
Naticnal, Copenhagen: .......¢ secs 


FRANCE 
PONG. Patitic ccciccsccnnevsnseeve 
Getieral Five, Paris: ccc iceceuescnes 
Nationale Fire... Pavis .: ne cc:e ae. eis 
PRG. Patt 650s csstas-eosuenusws 
Win Fire, Pacis ciccavesccesecwrs 
Wea. Pate ciceccedcenaswawies 


GERMANY 
Retired COMPANIES 605 ese ccveacess 


GREAT BRITAIN 


Atlan. POGGeey 5.0 ics sass ceve ko. creer 
iritise \Genetal, osc occ wesccenns 
Caledonian, Edinburgh ............ 
Century, Kdinbur Welk a ans nce horace 4 
Commerciz f Union, London.........« 
Eagle, Star and British Dominions. . 
Law Union and Rock, London...... 


Liv. and Lon. and Globe, Liverpool.. 
London Assurance Corp., London... 
London & Scot. Assurance, London.. 
London and Lancashire, Liverpool. . 
Lon. & Prov. Marine & Gen’l. Lon.. 
Nerth Brit. and Mercantile, London. 
Northern, TOnd0w) eies cia6 con weremes 
Norwich Union, Norwich .......... 
Palatitie. EGON occdc ci cod veces 
Patriotic. PMG bet  6ccecvcnsaccleodee 
Pheeniee Ogden 6 oi src wcicencecens 
Roval, Eivetpool n.<. cee ecicesdsnns 
Royal Exchange. London........... 
Scot. Union & Nat'l, Edinburgh.... 
State, Livetpecl <sscc<0sscesecsens 
San. EOWGG canes cnawacwsccaveres 
DISSES DIONE, So. 0 2.06. o dinwie ne wns oe 
United British. London ......+--+- 
Yorkshire, Yor: i. ccccsncavceses's 


TIOLLAND 
Netherlands, The Hague........--- 


JAPAN we 
Tokio Marine and Fire, Tokio...... 


New ZEALAND 
New Zealand Fire ...--eeseeeeees 
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7——Manhattan and 


1921 
$ 
33,516 
19,475 
16,021 

2,684 


110,879 
48,695 








21,830 
20,295 
14,450 
20,980 


201,866 
298,873 
52,729 
121,362 
22,181 
152,340 
84,289 


1920 
$ 
55,473 
29,549 
20,926 
2,716 
20,404 
358,738 
30,520 
14,414 
847 
1,638 
39,970 
56,763 
344 
59,562 
2,743 
108,199 


576 


11,800 


37,108 


88,099 
69,920 
58,780 
19,421 


38,649 
20,559 
26,350 


Dv A~tlomto oT 


1 19. 569 
40,625 
191,178 
36,656 


69,596 


22,061 


Bronx——, 
1919 


400,581 
42,609 
21,061 





10. B4f ) 
51,183 


2,996 
108,279 
39,118 


533 
37,057 
13,426 


92,6958 


69,732 


7.048 


101,750 
80, 185 


41,898 
11,451 


24,677 
24,623 
25,612 
29,884 
22,216 
23,444 


196,973 
333,548 
60,342 
151,628 
28,606 
94,483 
91,445 
18, 493 
,043 


a: 


60,212 


3,614 


21,997 


210 
5,066 
2,112 

906 


28,624 


20,001 


30, 068 





60.963 
12 93 ,610 
17,255 
4 {) 839 
7.709 
48,630 
35,640 


Brooklyn—————_,, 


1920 
$ 


38,026 
38,331 
9,550 


96,005 
18,504 


6,687 
3,012 





= 
TOW 


oOwunN ee 


1,8 
0,4 
7,17 
4,40 
3,4 
9,9 


’ 


“197 


i! 


1919 


$ 
36,565 
28,508 
8,497 
110 





9,557 


10,069 


2,642 


40,136 

912 
28,987 
56,042 


31,462 
10,109 


11,333 


132,392 
14,316 
39,305 
13,826 
32,669 
28,491 

5,374 
5,679 


14,601 


36,539 


4,146 
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NA} 
Cc. A. PALMER, Prest. W. A. ELDRIDGE, Secretary . 
S. D. ANDRUS, Vice-Prest. and Managing Underwriter EVERY INSURANCE MAN ae 
Scan¢ inavl 

: Who travels as Solicitor, Auditor, 
The Inter-State Fire Insurance Co. mieten Seiloe se, ol 
Av’ 
OF DETROIT, MICHIGAN ELIGIBLE ain 
406-412 DIME BANK BUILDING America, 
SOLE TO THE ba, B 
LIABILITIES, INCLUDING CAPITAL............... 469,022.68 ‘ “— — pith & 
NET SURPLUS. .......0ccscceeseseseseseeveve “aatar lowa State Traveling Men’s Association bapa 
SURPLUS TO POLICYHOLDERS.............+200:: $320,267.97 “Oldest and Best’? jouw 
AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS Ind. ge 
Accident Insurance at Cost ae, I 
Never Exceeded $9.00 per year <b 
RITISH AMERICA ASSURANCE CO. Weekly Indemnity $25.00 ‘eo 
TORONTO, CANADA Death Benefit $5,000—$10,000 nergy 
Supls as - Royal Ext 
saline Setonnncnol aa Insurance to August 1, 1922, for $2.00 oy 
FIRE, REPLOSION, mies. CIVIL COMMOTIONS Write tor Application Blank a = 
panilnaiicsngee H. E. REX, Sec’y-Treas. DES MOINES, IOWA R 
UNITED STATES BRANCH al 
January 1, 1922 Leal con 
ED a i as Bate Gas cine nse Ss 46 le . $2,256,915 Z : 
i etek tae au wee iy 601, 036 ( 


+ Fo 


I isi ia pps en Kenedy deen eran eine 655, 879 with Wi 


W. B. MEIKLE, President and General Manager. reat Am Crican tn 


: Former! 


NORTHERN INSURANCE Co. Susurance Company . 4 


OF NEW YORK 


WILLARD S. BROWN & CO., General Managers Will ¢ 
1 Liberty Street, New York : 
0 yarious @ 
JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agi. ru [ at iat 








56 Richton Ave., Detroit, Mich. 72 Kilby Street, Boston, Mass. d 
hazard $ 
W. B. RAY, Special Agent FRANK .G. | DELA HUNT, INCORPORATED - 1872 opportun 
erre Haute, Ind. ecia ent 
726 Racine Street, i Wis. PAID FOR LOSS ness relat 





C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Acent $1 22, 1 1 6, 858, 26 really ca 
i i 7 W. Lake St., Minneapolis, Minn. 


Cambridge Springs, Penn. to the g 


RICHARD W. WETZEL STATEMENT JANUARY 1, 1921 underwri 


1526 Bryden Road, Columbus, Ohio CAPITAL shows a 


*10,.000.000.00 fas 


RESERVE FOR ALL OTHER LIABILITIES 


20.840,005.95 ea 


ET SURPLU it is equi 


10,013.906.14 |]: 


and then 


40,853.9 12.09 ep 




































\ THE SECURITIES OF THE COMPANY ARE BASED UPON aware © 
FREDERICK RICHA2DSON, United States Manager ACTUAL VALUES ON DECEMBER 31, 1920 entailed 
GENERAL BUILDING” 41 & WALNUT STS. Using security valuations authorized by Insur- ini 
PHILADELPHIA ance Commissioners the ASSETS would 
show over $44,000,000 and the SUR- 
PLUS would show over $13,000,000 
ACTUAL MARKET VALUES USED FOR ALL SECURITIES THE COMPANY OWNS 
Organized 1855 January 1, 1922 $10,195,000 U. S. Government Liberty Loan Bonds 
FIREMEN’S INSURANGE COMPANY Home Office, One Liberty Street 
ty act New York City 
Cash Capital, . . . .  $1,250,000.00 Western Department Pacific Department 
Net Surplus, <<. . $2,840,571 wale rides OPMGR eee 
Surplus to Policyholders, $ 4,090,571 76 West Monroe St., Chicago, Ill. San Francisco, California 
- Boston Office Marine Department 
EASTERN DEPARTMENT WESTERN DEPARTMENT ROGERS & HOWES, Managers WM.H.McGEE&CO.,Gen’lAgts 
D. he D President NEAL BASSETT, V.P. and Mgr. 4 Liberty Square, Boston, Mass. 15 William Street, New York City 
Sec'y W. T. BASSETT, Ase’t Manager 
N. J. CHICAGO, ILL. 
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+ Formerly the Germania. { Formerly 
with Williamshburgh City, New York, in 1916. 
nercial in 1914. yr Formerly German, Wheeling. 
London and Globe. 
w Formerly Teutonia, Dayton. 2s Formerly German, 
¢ Formerly Humboldt, Pittsburgh. 


German-American. 

n Formerly Bufialo German, merged with the Buffalo Com- 
s Formerly the i 
u Formerly the North British and Mercantile, New York. 
Pittsburgh. 


7-—Manhattan and Bronx—— -————— Brookl yn— —, 
NAME OF COMPANY 192 1920 1919 1921 1920 1919 
~ Stock Companies $ $ $ $ $ $ 
Norway 
ceandinavian-American seeeeeeeeee eee eee 51,658 IUGR (aneneses 2,776 3,906 
SWEDEN : » : 

syea, Gothenburg ..+++eeee eee eees 24,244 54,103 51,141 10,147 21,078 15,991 

AvuToMOBILE PREMIUMS 4 
\fiance, London... . +++ seer reese 4,759 4,534 4,038 levaeimarore ai . (asees aes 
Aiance, Philadelphia ........-... sees settee -: oe se teeta ses 1,517 
‘American and Foreign Marine, N.Y. 953 ‘ 495 305 1,024 47 23 
‘\tlantic Mutual, New WOOK a 5-6. 6ac05:6 2,200 voc |) Seer 1,150 cer oe 
foston, Boston «++ +++ reese pose eee 273 seeecee 614 32 Per. 685 
British & Foreign Marine, Liverpool. 953 495 440) 1,024 dgnmakes 23 
Employers Fire, Boston Aer te 1,538 wecertes se eeeees pe Ataweeee sateeeue fs 
Federal, Jersey City weeeee Lc ce eeees 1 5,047 237 6,315 1,21 5 14 42 
Firemans Fund, San F ranciseco..... WOT! cueeeese 8 aioeers oe fh rr ee 
Importers and Exporters, N. Y.....  «.- ses rr oe 484 
Ind. Mutual Marine, London....... 2,317 1,813 Vieuteee) wae e Casas se 
ins. Co. of North America, Piilaie. <swec- 1 ee 724 
Marine, London ......+-. se seecees 8,781 3,172 MOE scsneane § adincduns 
Motor Car Mutual, New York......  -..-. : Ae ig wcernaa : 84 293 
Norwegian Atlas, Norway .«....... Oe pe pecaeet -eaieicatens 193 rr ee 
(Qcean Marine, Liverpool........... 408 131 439 106 10 
Phenix, Hartford ........-- Kegesee S0iasee  seeseiccs secneces 1,178 CGR cansne ae 
Providence Washington, Providence. ...... 80 968 129 178 
Reliance Marine, Liverpool ........ 408 131 439 106 10 
Royal Exchange, London........... i re ee 
Sea, Liverpool .......+-eeeeeeeeee 1,874 E040 eiwees's te tte eens 
Security, New Haven ..........-+- EGG. “adeasyes Same“ cguctnnad 
Tokio Marine .....-. tse e eee eeeeee BSUas Secuneed  slevecae 421 
U. S. Lloyds, New York........... REM eaccsoen 208 368 

RECAPITULATION 
Automobile premiums ..........+++. 63,050 29,141 44,158 16,151 4,456 4,776 
Local companies, fire ......-+eeeee 4,994,709 §,945,127 5,214,951 1 183,232 1,790, +70 1,603,693 
Other companies, fire.........+---- 7,979,480 9,777,778 9,221,143 2,928,505 3,396,657 2,902,143 

BOIdis! a0 pais ewisie nen teas 13,037,239 15,752,046 14,480,252 4,427,888 5,191,583 4,510,612 


§ Formerly German Alliance. b Merged 


Pelican. ¢ Formerly the Liverpool and 
v Formerly German-American. 


y Formerly German-American, Pittsburgh. 





NEW YORK SURVEYS 
Will the Broker Be Good?—Almost daily 


various appeals are made to the broker to as- 
sist in relieving the somewhat strained moral 
hazard situation. The companies have a fair 
opportunity to develop this phase of their busi- 
ness relations, because in the final analysis they 
really carry the bag, and it obviously is unjust 
to the great body of insurers to continue to 
underwrite risks for a broker when his account 
shows a steady loss of fairly high proportions. 
The new rate bill, if signed, contains a pro- 
vision making the broker a party to the main- 
tenance of the rate. Some are inclined to pro- 
test against this feature. As a matter of fact 
it is equitable. Of what use is it for the State 
to establish rates which must be adhered to 
and then license 8coo persons who are not re- 
sponsible for maintaining the rate? No one 
gets a cut rate or a wrong rate without being 
aware of the fact, and there is no hardship 
entailed at all in the brokers being asked to 


exercise some reasonable discretion in regard 
to the correctness of the rate for which he 
delivers policies. If any one still has lingering 
doubts on the subject, may we call attention to 
the fact that if the rate is wrong by being too 
high the broker is always insistent on having 
it made right, and it is equally equitable that 
he be put in the same position when the rate is 
Icwer than the established rate? 
Sprinklers.—Sprinkler Bulletin No. 1758 
of the New York Fire Insurance Exchange 
deals with fire reports, and the record is as 
follows: TI ive, no damage; six, slight; four, 
moderate; five, considerable. 
The Lectures This Week.—On 
Kilduff, A. M., 
English at New 
gave the first of his talks on business English 
the His 
talk will be on Monday, the 17th inst. 


Monday 


Edward Jones professor of 


business York University, 
second 
In the 
the 
Underwriters Bureau of the Middle and South- 


before all three of classes. 


Junior Course George S. Jamison, of 


ern States, gave his third talk on Common Fire 
Hazards. This was carried over from Feb- 
ruary 20, as Mr. Jamison could not be here at 
that time. In the Senior Course Samue! 
Deutschberger of the State Insurance De- 
partment gave his second lecture on the sub- 
ject of State Supervision. And in the Casualty 
Course, Vice-President Learned gave his third 
and last talk on burglary and theft. Mr. 
Learned’s talks have been especially appreciated 
by the students. He is always able to break 
from his stated remarks and illustrate them 
from some actual case that has come under his 
observation. . 


PHILADELPHIA NOTES 

Census Results Being Awaited. — All 
Pennsylvania insurance people are awaiting 
with great interest the outcome of the State- 
wide census being taken by the Insurance Fed- 
eration of Pennsylvania, for the purpose of 
ascertaining just how many people are en- 
gaged in the insurance business in Pennsyl- 
Of course, it is generally known that 
about 35,000 licensed insurance men are operat- 
ing in the State, but the census to be under- 
taken will give the number of clerks, inspec- 
tors, special agents, adjusters and others earn- 


vania. 


ing their livelihood from the business of in- 
Various people have tried to guess 
the number, estimating from 100,000 to 300,000. 

Busy Week Ahead.—Next week will be a 
busy week for Philadelphia insurance men. On 
Tuesday night the Underwriters Club, the 
Pennsylvania special agents’ organ- 
ization, is tendering a dinner and reception to 
all company officials who were formerly special 
agents and members of the club. Over sixty 
honor guests have been invited and the oc- 
casion is looked forward to with great interest 
Walter Evert, State agent of the London As- 
surance here, is president of the Underwriters 
Club, and will act as toastmaster. On the next 
night, April 19, at the Fire Insurance Society 
here, “Monte Carlo Night” will be celebrated. 
The subscription price is only $1.00, and we 
understand will entitle you to $10,000 worth 
of chips. We have been told that many prizes 
will be awarded to those holding the largest 
stakes at some given time, after which eats will 
be served to the multitude. The affair is in 
charge of Samuel P. Rodgers, George W. Ruhl, 
Walter A. Munns, Fred K. Holman, Harry F. 
Ries. The personnel of the committee alone 
assures success. 


surance. 


Eastern 








FIRE AND ALLIED LINES 
REINSURANCE ONLY 


CEDARRAPIDS 
LOWAT 





CEDAR RAPIDS ,IOWA 


SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 
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1922 
SPECIAL AGENTS 


and 


ADJUSTERS’ HANDBOOK 
By GEO. VELTEN STEEB 
Revised Edition 


A Handy Reference and Guide Book for the Kit 
of the Fire Insurance Man 


Contains Helpful Information for the 
Special Agent in His Daily Work 


Presents Valuable Data for Adjusters 


Concerning Application of Policy 
Provisions Before and After a Fire; 
When a Company is Not Liable; 
Waiver; Depreciation; Suits; Fraud; 
Proofs of Loss; Loss Statements; 
Rules and Tables, etc. 


Also New Data as to Costs of Labor and Materials 
and Automobile Insurance 


In substantial binding, of convenient 
size for pocket or bag; 120 pages 


Price $2.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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SOUND, SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE Co. 








FIFTY-SECOND 
PROGRESSIVE ANNUAL STATEMENT 
January 1.1922 


CASH CAPITAL $ 2,000.000.00 
ASSETS 10,944,349.77 
LIABILITIES.Except Capital 5,905.144.09 
SURPLUS TO POLICYHOLDERS 5.039.205.68 




















THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
security of its policy. i 
R. Emory Warfield, President 


Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary 


Charles W. Higley, Vice-President 
William Morrison, Asst. Secy. 


Home Office, Hanover Bldg., 34 Pine St., New York 








An open way at the year’s divide; a broad 
road, clean and straight, 


And—all the wheels of time and tide roll 
through the New Year’s gate. 


May you and your friends, and all of their 
friends, pass happily through the gate, and in 
passing THROUGH, may you and they pass 
TO a realization of every hope is the wish of 


LONDON & SCOTTISH ASSURANCE 
CORPORATION, Ltd. 
OF LONDON 


United States Branch 
110 William Street, New York 
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** Life Insurance and 


—HowTo Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated ~— 
Box 617 Louisville, Ky. 








HORATIO N. KELSEY, Manager 
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THE SPECTATOR 





Fire Insuraricé 








[EGISLATURE ADJOURNS 





\o Measures Passed Relieving Fire 
| Insurance Situation 





gATING BILL IN GOVERNOR’S HANDS 





Likely to Remain Unsigned Until Next 
Session 


TacksON, MIss., April 11.—The Mississippi 
jegislature adjourned last Saturday without 
ving enacted any legislation which would 
wad to relieve the fire insurance situation in 
at State. The rating bill adopted by the 
wsint conference committee from both Houses 
yas sent to the Governor for approval on 
\onday. Under the law he is permitted to 
told it for five days, but it was impossible for 
either House to keep a quorum in assembly 
jnger than Friday, so the bill will remain in 
the Governor’s hands until the meeting of the 
yext session of the legislative body in January, 
24, unless there should be a special session 
in the interim. This now seems unlikely, espe- 
ally as the Governor is adverse to any insur- 
ance legislation being enacted. It is generally 
thought that the eight mill tax levy passed by 
the Legislature is insufficient to provide ade- 
wate revenue to operate the State Government 
fw the next biennial period, but at the same 
time it is quite possible that necessary relief 
can be obtained through the measures author- 
ing temporary loans to the State. 

The twin bills introduced by Senator Conn, 
exempting domestic companies from taxation 
fora period of five years, were finally passed 
by a good majority, and were promptly signed 
by Governor Russell. 

However, it is believed that little relief from 
taxation will be obtained by some of the fire 
companies incorporated under the Mississippi 
laws, even with the enactment of these bills. 
The old law provided for a premium tax of 
24 per cent of the gross premiums written to 
he paid by stock fire companies and 2% per 
cent of the gross premiums written to be paid 
by mutuals and reciprocals. Three of the four 
domestic stock fire companies organized under 
the Mississippi laws are placing their excess 
with mutuals, and Commissioner Henry states 
that he expects the premiums on the excess to 
be taxed on the basis of 234 per cent, and unless 
the mutuals carrying this business are willing 
to pay the difference he will look to the treaty 
companies, It is an invariable rule of the 
Mississippi Department to hold the original 
insurers, or treaty companies, responsible for 
the payment of all taxes due the State. 

The Hon. W. Q. Cole, formerly Insurance 
Commissioner of Mississippi, and for a long 
weriod of time president of the Lamar Life of 
Jackson, has expressed some doubt as to the 
constitutionality of the tax law as applied to 
companies already operating. Mr. Cole be- 
lieves the purpose of the law was to encour- 
age the organization of new enterprises, and 
that it cannot affect the life and fire companies 
already in existence. 





New French Insurance Law 

In March last a decree became effective in 
France to regulate insurance companies of that 
country, other than life. Some of the salient 
features of this decree are the following: 

The minimum capital is: fixed at 1,000,000 
francs and the creation of a reserve fund is 
provided for. The company is obliged to set 
aside the first twenty per cent of annual net 
profits for this reserve until it amounts to 
twenty per cent of the capital. 

Semi-annual statements of 
bilities are required with a detailed balance 
sheet and revenue account following the end 
Provision is made for the valua- 


assets and lia- 


of the year. 
tion of investments, a detailed list of which 
must accompany the balance sheet, 

After setting aside funds necessary for the 
conduct of their business, including funds re- 
quired for business in foreign countries, the 
companies must invest at least three-quarters 
estate mortgages in 


estate or real 


Algeria, in Government bonds or 


in real 
France or 
bonds guaranteed by the State, in shares of the 
Pank of France, in bonds of counties or muni- 
c.ipalities or chambers of commerce in France 
or Algeria, and in railroad and various other 


high class bonds. The remainder must be in- 


vested in other securities which are approved 
by the stockholders. 


Abattoir Fire Hazards 

The danger of abattoir fires was recently in- 
dicated by a four-alarm blaze on the New York 
waterfront in which two hundred sheep were 
burned. Concerning such risks Fire Insurance 
Inspection and Underwriting, by C. C. Dominge 
and W. O. Lincoln, published by The Specta- 
tor Company, speaks as follows: 

Abattoir or slaughtering house, usually a 
nuisance to neighborhood unless located in out- 
lying district. The majority are large area, 
frame. Note if coal stove heat in office or 
lounging room; refrigerating; casing making. 
The cattle pens often open directly into the 
rear of the building. These are usually littered 
with straw, and being constructed of wood, 
burn fiercely. 


Fire Insurance Pocket Index Commended 
Please accept my compliments and congratu- 
lations on the character of your figures this 
year, and also on the early date of publication. 
The classification of business in 1921 is most 
interesting, and the publication of the premium 
and loss figures for various lines of business 
conducted by the companies is a good bit of 
work on your part—Henry J. Ide, Boston. 














Thanks! 


There 1s nothing in this 
for you— 


— that is, no direct, immediate return. We 
are simply asking a favor of you in sug- 
gesting that you send in the coupon below. 
But it won’t be the Fireman’s Fund alone 
that will benefit. You'll be doing a good 


turn for the man you recommend, too. 


And, furthermore— 


The more you encourage those com- 
panies that co-operate with you, the 
more strongly you will fortify your 
own position. You know where the 
Fireman’s Fund stands. 












PLEASE CLIP OFF AND MAIL TO THE NEAREST OF 
THE FOLLOWING OFFICES OF THE 


FIREMAN’S FUND INSURANCE COMPANY 


San Francisco,4o1 CaliforniaSe, ATLANTA, Hurt Bldg. 
Boston, 70 Kilby St. Dattas, Texas, American Exchange Bidg, 
Crtrcaco, 76 West Monroe St. Des Mounas, lowa, Central Life Bldg. 


I SUGGEST YOU HAVE A SPECIAL AGENT GET, IN TOUCH WITH 


Name_____ 





Address ___ t 
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The Title Guaranty and Casualty 
Company of America : 


431 Griswold Street 


.A joint stock corporation that will issue casualty 
and title insurance and fidelity and surety bonds. 


A joint stock corporation that is officered by men 
thoroughly experienced in the various forms of insur- 
ance and bonds which the company will write. 


A joint stock corporation that has already attracted 
as shareholders some of the most conservative and 
capable business men of Michigan. 


A joint stock corporation that is assured a big and 
profitable business by reason of its wide distribution 


Detroit, Michigan 


of capital among buyers of insurance and bonds. 


Because of the various plans which the company | 
has for immediately attracting a volume of good | 
business, because of the safeguards which the Michi- © 
gan laws guarantee to shareholders and because of | 
the endorsement given the company by the prominent — 
men who have already become associated with it, the — 
stock of this company can be sold strictly on its | 
merits. 


Men who can qualify under the tests of intelligence, 
integrity and industry are wanted as stock salesmen, — 


The Title Guaranty and Casualty Company of America | 


A. J. Walker-Greig, L.L.B., 
President 


F. J. Noonan, B.C.S. 
Secretary 


George A. Curry, 
Vice-President 


M. F. McDonald 
General Counsel 














“Wyoming’s Own” 


PYRAMID OF GROWTH 


Five Years Ending December 31, 1921 
INSURANCE IN FORCE 


$919,410 
$1,924,410 
$3,013,600 
$6,287,900 


$8,933,035 
$10,367,402 


ADMITTED ASSETS 


$323,940 
$328,473 


$358,514 
$432,354 


$530,511 
$703,531 


Surplus to Policyholders, $275,562.87 








The Company Has Never Lost a Dollar on 
Any of Its Investments nor Contested a Claim 


Western National Life Insurance Company 
CHEYENNE, WYOMING 











PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


cs) 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS — 
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SOME ADVANTAGES 


" Soliciting is Creative and Gives An 
Outlet For Personality 


THE IRON MAN 
“tis Tender Is Only His Slave Who May 
Become Like his Metal Master 


This is sometimes said to be the age of the 

“on man,’ the term meaning that automatic 
E machines have taken the place of the craftsmen 
© of former generations, and a machine, an “iron 
3 man,” is doing most of the skilled physical work 
| of the world; the metal craftsman attended by a 
3 worker, who is practically the iron man’s serf 
or slave. 
It is true that mechanical workers have in 
' many industries taken the place of the skilled 
artisan. And it is true that constantly the 
automatic “iron man” is reducing the intelli- 
gence necessary for doing the actual physical 
tasks of the mechanical world. 

What the effect of this will be on coming 
generations of mankind we cannot foretell, but 
we do know some of the results of the “iron 
man” in present-day industry. 

One of these is to dull the mentality of the 

tender of automatic machinery. He, too, be- 
"comes automatic, that is during his hours of 
labor. And it is natural enough that when away 
from his task he turns his thought in other 
directions than those of his work. There is no 
3 incentive to think of your work if that work is 
"making only three motions with your right 
7 hand, hour after hour and day after day. Like 
© the automatic iron man whom you attend, the 
| mind has no part in the task. 
But man is not a piece of automatic machin- 
) ety, and most men are creative in their impulses, 
and most men take delight in work that is crea- 
© tive Herein is the reason why artists and 
| writers would not exchange their labors, great 
| a those labors may be, for other labors which 
3 do not include the element of self-outlet for 
Herein it is that, offer a successful 
| atist or writer ten times what he is earning 
© if he would devote himself to a task that was 
| purely mechanical and he would laugh at you. 


Oruer CREATIVE TASKS 
But there are many tasks in the world be- 
' Sides those of artists and writers which are 
| Creative tasks. Indeed, were it not for me- 
| chanical means and machinery, nearly all tasks 
| would be creative tasks. This is not a criticism 
» 4 to machinery as an aid for man, and perhaps 


as an aid for man’s ultimate progress; it is 
merely a statement of fact. The shoemaker of 
a former generation had an outlet for his per- 
sonal creative impulses, so did the wheelwright, 
and indeed all other artisans. 

There will always be much labor which re- 
quires on the part of the worker the putting of 
himself and of his own personality into his daily 
tasks, and this kind of labor will always be the 
choicer and the work to be preferred. 

Now, although he seldom thinks of his work 
in that way, the life insurance solicitor is in the 
creative line. If he performs his tasks auto- 
matically and without thought he possibly will 
make a fair collector of premiums, but he will 
be an almighty poor solicitor. Until he puts all 
lics heart, all his mind, all his soul into his work 
he will never enjoy his work as he can enjoy 
it, and he will never have the opportunities 
which come daily for advancement in his work. 
Unless he puts all his personality into his daily 
tasks, even moderate success can never come to 
him. So the solicitor of life insurance is not 
an automatic worker—he is a creator. 

In these days of so many automatic tasks it is 
a wonderful privilege to be in a different line 
from that kind of work. It is a great privilege 
that you can put all of yourself into your daily 
grind. 

For one thing, a great advantage is that if you 
really deserve promotion, it is absolutely certain 
to come. Week after week THE SPECTATOR 
publishes lists of industrial agents who have 
been promoted in their respective companies. 
And for the most part these promotions are not 
promotions of stepping into “dead men’s shoes.” 
They are promotions into very live men’s shoes, 
the shoes of men who have gone higher yet. It 
is to be doubted if in any other business on 
earth so many workers are advanced into higher 
positions as in industrial life insurance. 

Here is another advantage in being in a line 
such as soliciting. Nobody restrains your pro- 
duction. The modern bricklayer, lather, skilled 
workman generally, knows that he is not ex- 
pected to work to his full capacity. His pro- 
duction is restrained. But it is to laugh! when 
the thought comes of holding in the earnest 
solicitor. No, you can devote yourself to your 
personal limit of endurance, and no one will do 
anything but pat you on the shoulder—and 
promote you. 


THINK oF THESE THINGS 
When you are discouraged, Mister Industrial, 
think of these things. Think of the tender of 
an iron man whom you have just insured. Even 
if his wages are big, would you like to exchange 
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places with him, making daily for eight hours 
each day but three motions with your forearm? 
How would you like to look forward, way into 
your future, and always see yourself a tender 
of an iron man? How would you like to ex- 
change your present opportunities for promotion 
for a line of work where the older you got the 
less money you would be likely to earn? Yet 
with the great majority of present-day workers 
that is what they must look forward to. 

Yes, sir-ree, Mister Industrial, although you 
frequently do not look at it in that way, you 
are to be euvied im your particular niche in life. 

There is another and a great advantage which 
the solicitor has over most other workers. The 
opportunities in most lines of work are always 
tending to decrease as the population increases. 
There was a time in the history of our country 
when any young farmer could “go West” and 
take up a quarter-section of good farming land, 
and just by the act of settling upon it. To-day 
the young farmer must pay a high price for 
every acre of good farming land he works as 
an owner, and the price ever tends to go higher. 
There was a time in America when a young 
chap with a few hundred dollars could come to 
New York or Chicago and make a start for 
himself in a profitable commercial line. There 
was a time when a young doctor could select 
quite at random where he wanted to establish 
a practice. Those times are gone. The young 
farmer, what you will, to-day has every kind of 
difficulty in making his start. 

But life insurance, like a vast snowball, 
creasess itself weekly and daily by the very 
momentum of its vast increase. And in the 
past there never has been a time when the 
solicitor, who can successfully solicit, was so 
much in demand as at present. Nor is there any 
reason to suppose that in the future, and as far 
as we can discern, the increase in the vast snow- 
ball will not accelerate itself. For the more life 
insurance that is taken, the greater the demand, 
for life insurance. This is because although 
the snowball is so vast, not one man in a thou- 
sand is properly nrotected by life insurance. 

To use a different simile than the snow- 
ball. The solicitor is casting his net into an 
illimitable sea of uninsured, or inadequately in- 
sured, from which thus far only an insignificant 
catch has been achieved. 


in- 


New Baltimore Company Forming 
Senator Frick of Maryland has introduced a 
bill in the Senate to incorporate the Victory 


Life Insurance Company. The company will 
write industrial life insurance and accident and 
health insurance. 








METROPOLITAN NOTES 


But Few Changes Recorded During 
Past Month 








SEVERAL ASSISTANTS PROMOTED 





List of Leading Agents and Agencies Up 
to Week of March 20 


But very few changes have been made among 
managers of the Metropolitan Life Insurance 
Company during the month of March. In the 
Empire State Territory, the resignation of 
William R. McLaughlin, manager of Pough- 
keepsie, N. Y., created a transfer and a pro- 
motion. I. N. Hughes, manager, Cortland, 
N. Y., was transferred to Poughkeepsie, 
N. Y., March 27, while tv fill the vacancy 
thus left at Cortland, Arthur J. Marlow was 
promoted from assistant manager at James- 
town, N. Y., to be manager at Cortland, N. Y., 
March 27. 

In the Southern Territory Lamar C. Grif- 
fin, manager at Tampa, Fla., resigned and his 
place was filled by John R. Ua Nasa, April 3, 
who had been general assistant manager for 
that territory. 

In Enid, Okla., John N. Acuff, manager, re- 
signed, and Colonel C. Waller, assistant man- 
ager at Blue Valley, Mo., was promoted to 
fill his place April 3. 

One other resignation occurred in the New 
England Territory, that of Francis P. Clish 
of South Boston, Mass., April 3. To fill the 
vacancy Patrick J. Crafley, assistant manager 
in Boston, was promoted to be manager of 
South Boston. 

The ten leading districts in the country at 
large, including the Pacific Coast, in average 
paid-for Ordinary business, per month per 
man, for the year to and including the week 
of March 20 were: 

Newport, R. I., T. F. Murphy, manager; 
Oak Park, Ill, Gabriel Dunkleman, manager; 
Delmar, Mo., Norman Schiffrin, manager ; Rox- 
bury, Mass., Morris Soroch, manager; Rock- 
away, N. Y., B. H. Ledner, manager; Ridge- 
wood, N. Y., David Rudberg, manager; Jersey 
City, N. J., Jacob Miller, manager; Dearborn, 
Ill., Adolph Bame, manager; Kenwood, IIl., M. 
J. Vanderheyden, manager; Bushwick, N. Y., 
John Goldthorpe, manager. 

In average industrial increase per week per 
agent for the year to and including the week 
of April 3 the ten leading districts in the 
country at large were: Delmar, Mo., Norman 
Schiffrin, manager; Magic City, Ala. A. C. 
Chesney, manager; Chattanooga, Tenn., J. T. 
Dunning, manager; Waltham, Mass., T. F. 
Neelon, manager; Terrace Park, Mo., L. L. 
Baker, manager; Jefferson, Mo., Simon Neve- 
leff, manager; Jonesboro, Ark., L. S. Brewer, 
manager; Elizabeth, N. J., F. C. Bradley, man- 
ager; Des Moines, Ia., B. F. Flachman, man- 
ager; St. John, Canada, H. F. Lowman, man- 
ager. Of the ten districts six were in the 
southwestern territory. 

In ordinary placed business per month per 
man for the year to and including the week 
of March 20, the following ten men were the 
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leaders: C. L. Grinnell, agent, Newport, R. I.; 
J. R. Claxon, agent unattached, Muncie, Ind.; 
J. W. R. Chasse, agent unattached, Waterville, 
Me.; Philip Ritz, agent, Jersey City, N. J.; 
Adam Hedrick, agent, Erie, Pa.; D. M. Scott, 
agent, Grand Rapids, Mich.; Charley Levy, 
agent unattached, Passaic, N. J.; W. J. Pad- 
dock, agent, Ilion, N. Y.; Joseph Lilienfeld, 
agent unattached, Philadelphia, West, Pa.; 
Thomas Myers, agent, Canton, Ohio. 

The ten leading men in Industrial Gross in- 
crease for the year to and including the week 
of April 3 were: O. C. Welden, agent, Magic 
City, Ala.; J. W. Wiggins, agent unattached, 
Chattanooga, Tenn.; Benjamin Silber, agent 
unattached, Bristol, Pa.; Rosario DuBois, 
agent, Waltham, Mass.; Jacob Varon, agent 
unattached, Morrisania, N. Y.; Louis Frankel, 
agent, Elizabeth, N. J.; Aron Gurman, agent, 
Stuyvesant Heights, N. Y.; G. A. McCrary, 
agent, Columbus, Ga.; W. T. Raines, agent un- 
attached, Des Moines, Ia.; Antonio Africano, 
agent unattached, Union Hill, N. J. 

John Hancock Pays C. J. Curby Claim 

St. Lourts, April 1to.—The John Hancock 
Mutual Life Insurance Company last week 
paid the attorney for the estate of Clarence J. 
Curby, $150,000 on a life insurance policy car- 
ried by Curby with the company. Curby shot 
himself February 15 while in the gun room of 
his home. The coroner’s jury found that the 
shooting was accidental. Subsequently it was 
learned that Curby was probably the most 
heavily insured man in St. Louis and that he 
carried policies aggregating $1,662,500. The 
New York Life Insurance Company, in which 
Mr. Curby carried a $100,000 policy, recently 
made payment of the total insurance carried 
by Curby. At least $1,070,000 has now been 
paid. 


Southern States Life Finds Conditions 
Better 

The Jaunary business of the Southern States 
Life Insurance Company, Atlanta, Ga., showed 
an increase of 50 per cent over the same month 
in 1921. The month of February was even 
better, showing I00 per cent increase over 
February, 1921, and March will show a corre- 
sponding increase of 80 per cent cent. 

Wilmer L. Moore, president of the Southern 
States, reports that the farmers in Georgia are 
more hopeful than in several seasons. Plant- 
ing has been somewhat delayed on account of 
rains. 


Enterprising Agents for Travelers 

Miss Diana De Jur, who was formerly 
cashier in a fire insurance brokerage office, 
started the first of this year to write life insur- 
ance for one of the general agencies in New 
York of the Travelers of Hartford, and has 
secured from one to four applications every 
week since that time. 

Augustus Stone, an Englishman, connected 
with the same general agency, has written prac- 
tically an application a day since the first of 
this year, his written business having already 
exceeded $250,000. 
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PRUDENTIAL CHANGES 





Many New Assistants in Month's 
Appointments 





LEADERS IN ORDINARY AND 
INDUSTRIAL 





Old Guard Increased by New Members |p 
All Classes 

Superintendent William White of Montreal I 
leads the entire Canadian division in net jn. 
dustrial increase. His agency has several of 
the leaders of the entire Prudential force, ip. 
cluding Hubert Turner, who holds second place, 

A large number of agents have been pro- 
moted to assistancies in recognition of their 
good work. Agent S. F. Koesy of Cleveland 
2 having demonstrated his ability in that capac. 
ity has been promoted to the position of as- 
sistant superintendent in the Cleveland 4 dis. 
trict. 

Agents Edward J. Cahill of Topeka, Kan: 
Athie O. Ragland of Topeka, Kan.; Mack 
Swiger, Quincy, Ill.; Edward J. Dunn, Spring- 
field, Ill.; Ellis R. Powers, Kansas City (2), 
Me., and Troy M. Mitchell, Paducah, Ky, 
have been doing fine work in handling their 
agencies. Their efforts have been rewarded 
by promotion to the position of assistant super- 
intendent. 

Agent H. D. Thompson of Canton, having 
demcnstrated his ability in that capacity, has 
been promoted to the position of assistant- 
superintendent in the same district, effective 
Monday, March 13, 1922. 

Similar honors have also been accorded Agent 
Johr Richilano of Cleveland 1, whose appoint- 
ment as assistant-superintendent took effect 
Monday, March 20, 1922. 

Agent Frank P. Ferris of Cleveland 2 has 
also been advanced to the position of assistant- 
superintendent under his present superintendent, 
beginning Monday, March 20, 1922. 

Agent William L. Deller of the York, Pa, 
district, (Division K), has been promoted to an 
assistant superintendent, to take effect week of 
March 6. Agent Wayne A. Ruth of the Read- 
ing, Pa., district, has been promoted to an as- 
sistant-superintendent for March 20. 

Recent promotions in the division were those 
of agents C. R. Oehmler and E. L. Mayo of 
Toledo to the position of assistant-superintend- 
ents in the same district, also Agent A. 0. 
Todd of Indianapolis 2, who was placed in 
charge of an assistancy for the week of Febru- 
ary 13. 

James M. Hayes, former assistant-superin- 
tendent of the Kansas City, Mo., district, has 
been promoted to special assistant-superintend- 
ent at Denver, Colo. Because of his meritorious 
work he was given the advanced position and 
his many friends wish him continued success. 

The many friends of former Assistant Henry 
DeRoque of the Pittsfield district, will be 
pleased to hear that he has now recovered 
from the illness which caused him to relinquish 
his position last May. Beginning week of April 
3 he will be reinstated as an assistant in the 
Barre office, operated from the Burlington, Vt 
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Agents L. W. Caldwell, Memphis, Tenn. ; 
Samuel Barberis, New Orleans, La.; T. J. 
Huey, Birmingham, Ala., have been promoted 
to the position of assistant superintendent in 
recognition of the energetic and aggressive man- 
ner in Which they have conducted their agencies. 

On March 27, Agent Ira E. Briers was pro- 
noted to the position of assistant superintend- 
ent to take charge of the Hinton, W. Va., as- 
sistancy, Which is detached from the Charleston, 
W. Va., district. 

The following men were promoted to the 
more responsible position of assistant-superin- 
tendent; Tudor I’. Griffiths, Joseph J. Kostrab, 
January 16, 1922, Wilkes-Barre, Pa. ; Russel F. 
Treese, February 6, 1922, Braddock, Pa.; Albert 
C. Schlumpf, January 16, 1922, Jotun Lavrince, 
January 23, 1922, and Clarence H. Todd, Feb- 
ruary 13, 1922, Beaver Falls, Pa. 

Superintendent Joseph Plotz and his staff of 
Brooklyn 8 set a record for industrial increase 
in Division B during the week of March 27. 
Not only does this district lead in industrial 
but has the distinction of leading all districts 
of the division in ordinary and arrears per 
cent. 

The figures for March 20, 1922, show Agent 
Eimer C. Hollabaugh of the Oil City, Pa., dis- 
trict, ahead of all other agents of Division FE, 
in amount of ordinary net new business issued 
this year. 

Assistant John M. Royer of the Lancaster, 
Pa,, district, and located at Ephrata, Pa., was 
recently the proud recipient of the gold P. O. G. 
locket and certificate, indicating the completion 
of twenty years of continuous service. 

Agent Luther Kinney of Easton, Pa., district, 
has completed fifteen years of continuous ser- 
vice and recently received the gold P. O. G. 
hadge and certificate. 

In the Canadian field, recent accessions to 
Class B of the Prudential Old Guard include 
Superintendents Samuel W. Shepard of Toronto 
2and William F. Miller of Edmonton as well 
as assistant-superintendent Herbert Barker of 
Fort William. Agents admitted to the same 


class are: Albert W. Wray and Alfred A. 
Barnes of Peterborough and Sarnia, re- 
spectively. Among  assistant-superintendents 


granted membership in Class A are found 
Stanley W. Marriott of Halifax, Ernest F. 
Vollmershausen of Hanover, and Caleb Sirett 
of Edmonton. 

We are pleased to announce that Agent Bene- 
dict J. Jenkins of the Chicago 10 district has 
recently entered Class D of the Prudential Old 
Guard. He began as an agent in Chicago, III. 
March 17, 1902. 

Frederick Epstein, assistant-superintendent 
of the Denver, Colo., district, has just rounded 
out twenty years of continuous and meritorious 
service. From his watch chain is now suspended 
the diamond studded locket which accompanied 
the certificate of membership admitting him to 
Class D‘of the Prudential Old Guard. 

Superintendent W. V. Swartzbaugh of Chilli- 
cothe, Ohio, completed 25 years of continuous 
service with the Prudential on March 2, 1922, 
and thus became a member of Class E Pru- 
dential Old Guard. In honor of the event, the 
company tendered him a luncheon Thursday, 
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March 16, which was held at the Masonic 
Temple, Chillicothe, Ohio. 

In addition to his staff the members of his 
immediate family were present, as well as Vice- 
President Edward Gray, Assistant-Secretary 
William R. Konow and Division Manager Wil- 
liam H. Bettner from the home office. 


What of Tomorrow? 

“Two months ago,” says an assistant, “I sent 
two of my agents to canvass Mr. Blank. He 
put them off, because he wished to buy a car. 
Now he is in a State hospital, with something 
incurable. His children are in a home and his 
auto stands idle in the garage.” 
just sixty-one days. Sounds pretty blue, doesn’t 
it? A professional man too. He was in good 
health when the agents approached him, but the 
car idea dominated his thoughts. Perhaps the 
agents didn’t bear down hard enough on the 
disability feature and paint a picture of what 
it would mean to be without an income. 
*Twouldn't have cost much to have provided a 
guarantee of sixty or sevénty dollars a month 
and the payment of six or seven thousand at 
death. Now the comforts that could have been 
secured through life insurance with the dis- 
ability-income feature are denied him. 

“lm afraid to attempt to carry it, for if 
anything should happen to cut off my earning 
power, I would have to drop it.” MHere’s an 
excuse that’s been handed out with every year, 
Lut it doesn’t hold water any more, thanks to 
the provision that fully covers such an emer- 
gency included in ordinary policies at a small 
additional cost, too small for any man to be 
without. 

The industrial policies also carry a disability 
clause, and its value has been attested to time 
and time again. A cash payment of half the 
insurance is a big lift to a person who is down 
and out and gives him thinking-space to make 
adjustments which the new conditions require. 
Add to this the comforting thought that the 
policy-holder is assured that his policy is paid 
up for its full value and he concludes he has 
been given a square deal in every sense of tie 


Two months— 


word. 

Physical disability and financial disability are, 
as a rule, Siamese twins. If a man gets laid 
up, his earning power dwindles, and worry over 
the situation only makes it worse. Any insur- 
able person has the remedy at hand. A com- 
paratively small outlay per annum invested in 
disability income insurance guarantees the elim- 
ination of the question, Where’s our next dollar 
coming from? 

Last year the company paid disability benefits 
to 2,190 policyholders. Some were blind, some 
down with incurable illness, some permanently 
maimed by accident. None of them had even 
a suspicion that they would be afflicted when 
they applied, but the unsuspected happened. 

Does your prospect know he may not be the 
next? Do you know it? Have you shown 
him what it will mean to have his income wiped 
out? Drive home these thoughts. Remember 
you are fighting not only for the prospect’s wel- 
fare, but for the future of his wife and children. 
—Prudential Weekly Record. 
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Says Agents Should Subscribe to Insurance 
Journals 

The Eureka Life Bulletin in its latest issue, 
urges agents to pay more attention to insurance 
journals. The company paper says in part: 

“Next to the official house organ issued by 
his company, the reading matter most vital “to 
success in an insurance man’s life is one or 
more of the high-class, instructive insurance 
papers now circulated, and we cannot emphasize 
too strongly the incalculable value of such 
literature to your career. 

“All successful representatives of the pro- 
fessional, financial and commercial world are 
equipped with an intimate knowledge of every 
phase and detail of their respective fields, which 
is gleaned largely from charts, analyses and 
reviews published in their respective periodicals 
hy expert and trained minds. Indeed, they would 
experience a woeful lack of working material 
and fail utterly in their attempts, did they not 
carefully study and interpret the matter con- 
tained therein. 

“Thus, it is just as vital that a representative 
of the insurance world equip himself with an 
appreciable knowledge of the problems and 
remedies, as well as other pointers relating to 
activities peculiar to his sphere, all of which are 
ably treated in the leading, legitimate insurance 
publications. 

“Indifference to the importance of this matter 
which outlaws the payment of a consequent 
absorption of such knowledge will result in a 
paucity of information, and in these days of 
rapid insurance growth—when an intelligent, 
inquiring class of applicants is manifest—no 
field man can afford to enter the race, possessed 
of only a meager, smattering information of his 
business. 

“We would, therefore, suggest that every 
‘Eureka’ man immediately subscribe to one 
or more of the many instructive and worthy 
papers now in circulation, with a view to 
making a studious application of the material 
available within its pages, and thereby promote 
the efficiency of his individuat work. 


Central Life Awards Prize to Madison, 
Wis., Agency 

Maprson, Wis., April 1o.—A silver loving 
cup and a prize of $250 was awarded the Wis- 
consin agency of the Central Life Insurance 
Company at a meeting of State agents at the 
Y. M. C. A. last week for selling the most 
life insurance during the month of March. 
Talks were given by G. T. Carlin, superintend- 
ent of agents, Madison; A. C. Larson, state 
manager, Madison; Carl N. Hill, attorney, 
Madison; and Dr. T. C. Demy, secretary of the 
company, and O. C. Miller, vice-president, Des 
Moines, Ia. 


Travelers Office Puts on Theatrical Show 

Employees of the Travelers Insurance Com- 
pany at New York put on a successful show at 
the Kismet Temple last week called “Riskallah,” 
an Griental pot-pourri in two acts and five 
scenes. About one thousand persons attended 
the performance, which was entirely acted by 
employees of the company. 








LAPSES 


Careful Selection of Business Shouid 
Be Exercised by Agents 


HOW THE SUPERINTENDENT HELPED 
JOHN B. 


Helpful Advice of Hints to Agents by 
William Meador 


The question of lapses in the industrial busi- 
ness is so important that too much attention 
cannot be given it. 

There is always to be considered the old sug- 
gestion that the way to save lapses is not to 
write them, and there have been those field men 
who insisted upon a very substantial advance 
payment in connection with every industrial ap- 
plication written. 

The value of such a scheme is very evident. 

There are many good suggestions being made, 
however, and there have been very many feas- 
ible ideas advanced that will help in the saving 
of lapses, but after all it is largely the care with 
which an agent follows up his debit and looks 
after his policyholders that determines, to a 
large extent, the lapse ratio that he is going to 
have. 

People like to be looked after, catered to, 
and that is just as true of those who purchase 
industrial insurance as it is of those who, by 
reason of their financial and social standing, are 
able to invest in insurance in larger amounts. 

And we believe it is true, therefore, that the 
successful agent, successful from the standpoint 
of having a low lapse ratio, is the man and will 
continue to be the man who selects with care 
those with whom he is going to do business, and 
then just as carefully follows them up to see 
that they are satisfied with their policy, and that 
they secure all their privileges under the policy. 

It is probably true that all of the industrial 
insurance companies want to get as much new 
business as possible, but it is positively true that 
none of them wants to get such business at the 
expense of the business already on the books. 
In other words, permanent business is what the 
companies want, and the agent who realizes that 
and works accordingly is the one who will stand 
high in the esteem of his officers, and whose 
chances for promotion will be the brightest. 

There is little profit for the companies in 
business during the early years, and it is not 
reasonable, therefore, to imagine that the com- 
panies will view otherwise than with displeasure 
a rapid dropping off of new business. Again, it 
must be realized that an ex-policyholder, who 
has lapsed his policy, is apt to be a poor adver- 
tisement for the company. The chances are 
that such a one is disgruntled; and whether his 
criticisms be well taken or not, the fact remains 
that he is dissatisfied, and doubtless will not 
hesitate to “knock” the company at every oppor- 
tunity. The foregoing explains the reasons for 
the attitude of industrial insurance companies 
toward the subject of lapses. The agent who 

desires to succeed should absorb all the informa- 
ticn he can possibly get on the subject, and then 
endeavor to sift for himself the wheat from the 


chaff. And right here, let us suggest that the 
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industrial agent make a careful study of the 
homes and the people on his debit, and then 
write only such business as seems to him likely 
to stick and leave the rest for his competitors. 

It is probably true that very many new 
agents start out on the debit with the idea that 
to make collections and to canvass for new 
applications is their whole duty. Such men do 
not realize the necessity for conserving the busi- 
ness already on the books. They do not realize 
that in many instances the struggle of policy- 
holders to keep their premiums paid up is a 
very real and a very intense struggle, and that 
the temptation to relieve oneself of the neces- 
sity for paying out even such a small amount 
each week is often very great. When a man 
starts out on his debit, therefore, it should not 
be with an eye single to the writing of new busi- 
ness, but it should be with the determination to 
‘ook carefully into the conditions as he finds 
them in every household that he visits, so that he 
can be in a position to advise, in cases where 
there is any doubt, as to the advisability of con- 
tinuing the insurance. _ 

Very often the industrial agent will meet with 
a case where the burden of carrying several 
policies has become too great, and it is his duty, 
in such cases, to secure, for the benefit of the 
family, the best advice that can be given by 
those of the agent’s superiors who are compe- 
tent to give it. 

This saving of lapses is a question of men 
and methods. It is of the utmost importance, 
and the clever agent will study it carefully. 


GETTING Goops oN JoHN B. 

John B. Thompson—though this is not his 
real name—had charge of an industrial debit in 
a certain city in the South. He was a green- 
horn and had been engaged in the insurance 
For some reason 





business only a short time. 
he did not seem to accomplish much, though his 
zssistant had been with him several times and 
he had all the instructions that were needed. 

The superintendent looked over John B.’s 
record, and one day called him into his office and 
told him that he was not getting the proper re- 
sults from his debit. John B. promised to im- 
prove, and he did for a while, but soon fell back 
into his regular rut. 

One day the superintendent called in an as- 
sistant and instructed him to follow every step 
that John B. made that day, without letting him 
know that he was watching him, and to make 
him a detailed report of John B.’s 
The assistant did as instructed, and made the 


actions. 


following report: 

John B. left the office that morning about 
the same time as the other agents. His first 
stop was at a florist’s show window, where he 
watched some goldfish swim around in a glass 
tank for ten minutes. He crossed the strect 
where a patent-medicine faker was making a 
bulldog do stunts on a raised platform, and 
there he spent fifteen minutes. From there he 
walked down the street to a public square and 
gave his attention for ten minutes more to an 
organ-grinder and a monkey. 

About this time a fire wagon passed and he 
followed it to the fire, losing twenty-five min- 
By this time he had lost one hour from 


18 


utes. 


° 


Thursday 


his work. He stood on the street Corner one 
sclid hour and watched that fire. Finally the 
fire proved uninteresting, and he took his way 
out towards his debit. Going farther down the 
street, he met a hamburger vendor and became 
very hungry and proceeded to lunch, He lost 
fifteen golden minutes eating that hamburger, 
After satisfying his appetite he became very 
thirsty and stopped in a store on the next 
corner and bought a bottle of cold pop. There 
he lest fifteen minutes more. 

At last he arrived on his debit at about ten- 
thirty, after losing two hours and a half from 
his work. He made one or two calls and then 
skipped about two blocks and called at another 
house. He collected the premium at this house, 
and while doing so he spied an easy chair on 
the front porch and sat down and entertained 
the policyholder about an hour with the story 
of the fire. By this time it was 11:30, and he 
decided he would just kill that one-half hoy 
and go in for lunch. He continued the same 
performance that afternoon, only varying his 
program and stopping at different places. He 
practically idfed the entire day away. 

The assistant made his report to the superin- 
tendent, and the next day he again called John 
B. into his private office. He had a large sheet 
of white paper with a map of John B.’s course 
drawn on it. At every place where he had 
stopped he had marked in large letters the time 
he had idled. He told John B. that he had abso. 
lutely thrown away one precious day of his 
life; he could never live that day over, it was 
gone forever; in fact, he had merely existed 
that day; he had not done himself or his com- 
pany or the world any good. Did he intend to 
go through life this way, or did he want to 
make something of himself? John B. was one 
of the most surprised men that ever talked to 
that superintendent. He looked the chart over 
carefully and soon began to realize how he 
was throwing his time away. He promised the 
superintendent to do better, and from that time 
on was one of the best hustlers in the office. 

Most superintendents would have discharged 
John B. on hearing the assistant’s report, but 
this man knew that there was a spot somewhere 
in John B.’s system which, if ever touched in 
the right kind of way, would make a man of 
him. The chart did the work. He had the 
actual proof. IJIlundreds of agents have the 
same kind of a spot as John B. 


Tue Story oF WALTER WARE. 

One day a few weeks ago there came to the 
office of the Safeguard Insurance Company an 
old and decrepit woman who wore a mourning 
veil and was dressed in black. She inquired for 
the superintendent and was led to his office. 

“Mister,” she said, “my son, Walter Ware, 
who was a fireman down at the power plant, was 
killed yesterday by a bursting steampipe which 
scalded him to death. I brought his policy along 
with me to see what I could do with it. You 
see, he was my only son and I depended on him 
for a living. Now, as it is, unless I get some- 
thing on his policy I reckon I will have to go to 
the poorhouse. Folks don’t care to bother about 
old people these days, and he was all I had, so! 
guess I won’t have anything to look forward to 
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anless it is the money on this policy. They tell 
de down at the plant you have to sign a contract 
hat you assume all risks before they give you 
_ job. That’s the way with all of these big 
soncerns nowadays, so [ don’t reckon I can look 
or anything from them. They did not even 
fer to help bury him.” 

The old woman talked on and the superin- 
fendent listened to what she had to say. Pres- 
atly there came a tear in his eye, then another. 
this old lady had touched his heart. The news 
we had to break to her was much sadder than 
yhat she had told him. 

“Madam,” he said, “I remember your son. 
Our assistant superintendent mentioned his name 
me last month. At that time it was put on 
ihe list of discontinued policies. You can look 
this receipt book here and you will find that it 
yas seven. weeks ago when last signed. The 
agent who collected on your son’s policy used 
il the effort he had in force to try to get him to 
keep it up, but to no avail. Not only was he 
atisied, but he called the assistant in and had 
him to see your son. The assistant saw him 
gveral times and he promised to pay him and 
éved the time at a certain Saturday evening. 
The assistant called at that time to collect the 
money. Your son was just leaving the plant 
witha party of young fellows and was going up 
the river on a Sunday fishing trip. He had to 
pay acertain amount as his part of the expenses 
on that trip. He was tempted to give up the 
irip and pay up his insurance. His friends said, 
‘Come on, Walter, would you let an old insur- 
ance policy stand between you and a good day’s 
sport? You can fix that up any day.’ Well, 
Walter never did pay up. I am sorry for you. 
Many a thoughtless son has left his mother in 
this state of affairs.” 

The old woman left the office. The superin- 
tendent could hear her sigh and sob as she de- 
parted. His heart was too big, he could not 
sand it. He told her that he would take up a 
charity donation and see if he could find her a 
place in some home. 

When you are out on your debit and you have 
some hard case of arrears or lapses to look after, 
repeat the story of Walter Ware’s mother, and 
many a thoughtless Walter will pay his pre- 
mium, 

UNEcEsSARY LABOR 

successful industrial agent with the 
elements of progress and growth in him is on 
the lookout all the time for new methods of cut- 
ting down arrears on his debit and getting the 
wllections without injuring efficiency. 

An agent in a small detached town in the 
South was dissatisfied with the amount of walk- 
ing he had to do to collect his debit. One day 
he wrote his superintendent to come over and 
end a day with him and explain his difficulty. 
The superintendent went over his entire debit 
with him and made a careful examination of his 
collection book, and then said: 

“What you need is system. Arrange your 
tdllection book so that the streets will be in 
‘tation. Enter your families in groups. Skip 
a line between each two families, or persons liv- 
mg at different addresses. When a person 


Every 


Moves off of one street to another, enter his 
You are not regular 


lame on the correct street. 
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in making your calls. Start in the same place 
to collect each Monday morning. Run your 
debit on schedule time. The streets on which 
your debit lies form the right of way of your 
trunk line. You are the fast passenger train 
with a reputation for being on time. The homes 
of your policyholders are your stations. You 
have a limited time to stop at each station and 
a certain time to arrive at the end of your run. 
If you continue this method your policyholders 
will know when to expect you. Do not start 
at one end of your debit one week and at the 
other end on the next. You have been letting 
your policyholders tell you when to collect in- 
stead of you dictating the affairs of your debit 
yourself. 

“For a man to control his debit his word 
must be supreme, yet at the same time he must 
retain the good will of the people in order to 
achieve success. If you have an appointment, 
be sure you keep it. Make up your lapse sheet 
promptly each week. Canvass this lapse sheet 
regularly. You can make more increase by 
saving your lapses than by canvassing new pros- 
pects to cover them. Besides, the old business 
saved is far better than the new business. It 
will probably stay on your books longer and 
there is less chance of it lapsing. You will find 
that this will reduce your arrears. Follow up 
these rules and have certain days for straight 
canvassing. Let each day count. Have a cer- 
tain thing to do each day. In doing this you 
are not only forming good habits for yourself 
but also the people with whom you come in 
contact.” 

A few weeks later the superintendent began 
to note an improvement in the agent’s account. 
THis advance began to increase, his arrears be- 
gan to decrease, and the agent actually began 
to average Ico per cent on his debit every week. 
The result was a 50 per cent reduction of labor 
on the debit and a great improvement in its 
condition. 


Keer Your TEMPER 


Never under any provocation lose your tem- 
per, especially with a woman, and you will 
habitually cuitivate a good-natured disposition. 
There are a few people who for some reason, 
hard to explain, consider it a sign of superiority 
to be rude and disagreeable to anyone who 
chooses to come to their door on business. For- 
tunately, this class is very small, but you will 
meet with some, and when you do you will find 
you can leave their presence with absolutely un- 
ruffled feelings if you will retain your politeness 
and good nature regardless of anything they 


may Say. 


Mutual Trust Life Insurance Company of 
appointed C. W. 
Detroit, Mich. 
merly connected with the Bankers Life of Des Moines. 
Gecrge A. Wilson, with the 
Life for a number of years, has beea appointed general 
Neb. 


—The 


Chicago has Freudenthal general 


agent for the company at He was for- 


who has been Reliance 


agent for the company at Omaha, Te will also 


have charge of a number of counties in that vicinity. 


—R. K. S. Alleback of Philadelphia, in celebrating 
tle tenth anniversary of his 
issved 4781 policies for $11,245,803 of insurance, upon 
and the 


agency, reports having 
the net premiums were over $58,000, 
$13,000. 


which 


losses less than 
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JOHN HANCOCK NOTES 


Several Important Changes And Addi- 
tions in Agency Department Staff 


CHANGES IN ASSISTANT RANKS 


E. M. Winslow Transferred to Organiza- 
tion Branch 

Six important changes in, and additions to, 
the agency department staff of the John Han- 
cock Mutual Life Insurance Company were to 
become effective April 3. 

Edwin M. Winslow, for 23 years in office 
and field work, has been transferred from the 
post of home office inspector in the department 
of investigation to the organization branch. In 
this, says the announcement, “he will continue 
to render that helpful service which has always 
been an outstanding characteristic of his work.” 

Robert B. Withan, inspector, is promoted to 
home office inspector to take the place made va- 
cant by Mr. Winslow. Mr. Witham will de- 
vote all his time to the division of investiga- 
tion, with which he is thoroughly familiar 
through his many years of experience with the 
work. 

Levi James is made home office inspector and 
will serve in the investigation branch in and 
about New York. Mr. James has been with 
the company twenty years. Serving first in the 
field, he was later made an inspector, and was 
promoted from this position to superintendent 
of the Greater New York transfer agency. 

Ralph W. Bonney, who entered the com- 
pany’s service in 1901 as cashier in a New Eng- 
land agency and was later application inspector 
in Western agencies, and more recently assist- 
ant superintendent in the Worcester agency, has 
been promoted to the position of home office 
inspector to serve in the otganization branch. 

Clarence N. Woodworth, following a pro- 
ductive service in the field covering a period 
of fifteen years, is made home office inspector 
in the investigation branch. 

The ‘promotion of Mr. James has made pos- 
sible the recognition of Miss Mae Kuhn by her 
advancement to head of the Greater New York 
transfer agency. Miss Kuhn the first 
member of this branch of service when the 
agency was established seventeen years ago. 


was 


“Both home office and agencies,” says the an- 
nouncement, “which her helpful service has 
benefited, will be pleased with this recognition 
of her work and worth. With a thorough 
knowledge of the responsibilities of the Greater 
New York transfer agency, she is eminently 
qualified for her new responsibilities.” : 

The following named have been promoted 
from the agency ranks to assistants in the dis- 
tricts of their service: Charles H. Liberatore, 
Yonkers; Herman J. Sweetow, Chicago No. 1; 
Paul J. Spanolia, Jersey City; Jacob Seiken, 
Bayonne; Carl G. Weitz, Providence; Wilbur 
J. Hummer, Elizabeth; Daniel M. Gallagher, 
Worcester; Frank J. Martin, Detroit No. 3; 
John F. Clarke, Detroit No. 1; Harry Lesser, 
Germantown; John Esposito, Philadelphia No. 
1; Burchard Neel, St. Louis No. 1; William 
K. O’Connor, Boston. 

F'romotions and transfers include George E 








Dailey from agent at New Britain to assistant 
superintendent at Meriden; Oliva Gamoche 
from agent at Fall River to assistant superin- 
tendent at Whitinsville, Mass.; Henry G. Ros- 
coe from agent at Lynn to assistant superin- 
tendent at Glens Falls; John S. Mahoney from 
agent at Springfield to assistant at New Brit- 
ain; Joseph Dechene from agent at Meriden 
to assistant at New Britain. 

The assistants transferred Joseph 
Shelley from Jersey City to New York No. 5; 
Frank A. Martine from Yonkers to Mt. Ver- 
non, detached office; Cuhlbert Courchesne from 
Whitinsville, Mass., to Woonsocket. 

Other changes are: Roy L. Fiddler from as- 
sistant cashier at Chicago No. 3 to cashier at 
Chicago No. 2; Alfred Bernard from assistant 
superintendent to assistant-at-large at Woon- 
socket; James P. Garrity from cashier at Glens 
Falls to cashier at New Britain; Mary E. Shea 
from stenographer at Glens Falls to cashier 
at same office; Frederick V. Jones from assist- 
ant cashier at New York No. 1 to cashier at 


Yonkers. 


are: 


Rules for the Man on Debit 
By Georce J. BrsHop 

3e of service to your policyholders and fel- 
lowmen as you journey through life, and carry 
with you wherever you go a disposition of sun- 
shine and good fellowship. 

Be honest and fair with your brother agents 
and fellowmen, as you expect them to be honest 
and fair with you. Be a man whose name car- 
ries weight wherever it goes. 

3ase your expectations of reward on a solid 
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foundation of service rendered. Be willing to 
pay the price of success in honest effort. Look 
upon your work as an opportunity to be seized 
with joy and made the most of, and not as a 
painful drudgery to be reluctantly endured. 

Remember success lies within yourself, in 
your own brain, your own ambition, your own 
courage and determination. Expect difficulties 
and force your way through them. Turn hard 
experience into capital for future struggles. 

Believe in your work heart and soul. Carry 
an air of optimism in the presence of those you 
meet. Dispel ill-temper with cheerfulness, kill 
doubts with a strong conviction, and reduce 
active friction with an agreeable personality. 

Make a study of your business, so as to 
know your profession in every detail. Mix 
brains with efforts and use system and method 
in your work. Find time to do every needful 
thing, never letting time find you doing noth- 
ing. Hoard days as a miser hoards dollars. 
Make every hour bring dividends, increased 
knowledge, or healthful recreation. 

Avoid procrastination in all of its various 
forms, and never under any circumstances put 
off until to-morrow any duty which should be 
performed to-day. Endeavor to give some- 
thing to the world in return for the food and 
raiment which the world gives you, and so live 
in the pusuit of your daily occupation that you 
will make those with whom you come in con- 
tact happy. 

Finally, play the game like a man and fight 
against nothing so hard as your own weak- 
nesses. Be courteous to all men, faithful to 
friends, and true to God. 


Thursday 


Preventing Lapses 

When a policyholder becomes delinquent and 
threatens to let his policy lapse, say this to him: 

“Suppose you had bought a piece of prop. 
erty on the instalment plant. You would hot 
drop it after making one or two payments 
would you? Certainly not until you had pater 
sure of your rights. Your life insurance ng 
contract for an estate. Don’t drop it until you 
tell us fully your reasons. We will be glad 
to tell you what your rights are.”—Fielq News. 





Public Savings to Hold Home Office Con. 
vention 

In July next the Public Savings of Indian. 
apolis will hold its home office convention, 
The Banner advises field workers that the 
surest way to secure an invitation to the cop. 
vention is to “work early and late every day of 
the time that remains in which to qualify,” 
It is expected that the coming convention will 
be the best attended one ever held by the com. 
pany. 
Jefferson Life Enlarging Activities jn 
Louisiana 

The Jefferson Standard Life of Greensboro, 
N. C., is contemplating enlarging its activities 
in Louisiana. W. T. O’Donohue, secretary of 
the company, visited New Orleans last Thurs- 
day, with the idea of laying the ground for the 
establishment of a branch office in that city, 
The company is already admitted to Louisiana, 
agents in the northern section of the State 
operating through the Memphis branch office 
Mr. O'’Donohue’s itinerary included Tennes- 


see and Mississippi. 





THE ART OF CANVASSING 


HOW TO SELL INSURANCE 
BY THE LATE WILLIAM MILLER 


Formerly superintendent of agencies of a large life insurance company 


This is one of the most instructive little works for canvas- 
sers in the life insurance field, and it has proved its worth 
by passing through nine large editions. A reprint of the 
eighth edition of this book has been issued by The Spectator 
Company, and its lessons are just as valuable to-day as when 
first penned. ‘Thousands of agents throughout the country 
have learned their first steps in life insurance canvassing 
through the medium of this book, and what it has done for 


them it will do for others. 


The major portion of this book consists of suggestions as 
to the best methods of success in writing business; what 
occasions should be sought and what avoided for a presen- 
tation of the subject of insurance; what to do and how to 
do it; in short, how to get at a man and secure his application. 
The book is written in a plain, straightforward manner, 
free from technicalities, and is valuable alike to the raw 


recruit and the veteran. 
The Eighth Edition of THE ART OF 


most handsomely printed and bound in red flexible binding, 


the size being convenient for the pocket. 
Prices: 
Single Copies - - - - - - $2.00 
25 ‘ee ee = heh = (45.00 
50 ‘cs - = = = = = = 85,00 
100 ‘cs =e = = = = = = 160.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
INSURANCE EXCHANGE 





CANVASSING is 


CHICAGO OFFICE 


135 WILLIAM STREET 
NEW YORK 








A Thousand and One Hints 


TO AGENTS OF 
INDUSTRIAL LIFE INSURANCE COMPANIES 


This work, prepared by a manager of wide 
activities in the industrial field, shows through 
a series of conversational talks how an agent 
should start his canvass, keep up collections 
and overcome objections to a proposition for 
industrial life insurance. 


Price per copy, cloth bound, $1.00 


Special prices quoted on large quantities. 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 


By 
W. Meador 


135 WILLIAM STREET 
NEW YORK 
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THE INDUSTRIAL LIFE AGENT'S KIT 


ac of Industrial Life Insurance Companies should aim to increase 
their Efficiency 


By so doing they will also increase their 


Earning Power 


Increased Efficiency leading to Increased Earning Power attracts attention on 
the part of Home Office Officials and leads on to 


Promotion 


Do You Want to Become Efficient? 
Do You Wish to Increase Your Earning Power? 
Do You Not Aim Constantly for Promotion? 


you can assist in accomplishing all this by careful study of THE INDUSTRIAL 
LIFE AGENT’S KIT. The dictionary defines a Kit as an outfit of necessaries 
for a trade or occupation, or for some special purpose. THE INDUSTRIAL LIFE 
AGENT’S KIT is made up of books which are valuable aids to men engaged in 
this great business, and when carefully studied will bring 

GREATER EFFICIENCY 


INCREASED EARNING POWER 
STEADY PROMOTION 


The works named below have been selected with a view of giving the 
greatest amount of education on insurance matters at the lowest possible cost: 
CLUBS can conveniently be formed in offices to purchase one or more sets for the 


use of all the men, which practice has been pursued in many superintendencies with good 
results; or the books may be purchased individually. 


THE INDUSTRIAL LIFE AGENT’S KIT 


TITLE OF WoRK PRICE 
Some Plain: Hints to Eire Insurance Seltettors: <,o<c:0:05.c acc wscis a ctdled sidccisis aces te ciees $ .50 
Selection of Risks bycthe Dale SONCHOE 6 coe co srche eines conc aeceileidecwee dea ewieed see sels .50 
A Thousand and One Hints to Agents of Industrial Life Insurance Companies... cme 208 
Objections and Amswers........ 15... esse cece reece ere eect e eee ee een e en en ene enes 1.50 
Wie eapiy iene OMG INCOME is, 6 isc. aces oie 0: ohereiese octy cele eo.4 tied a eiaie se agi # Aaloe nine aaielea as 1.50 
aE xia GE OER a a a necator ciadh ep as alos ah <a A GIGTA TAGE PASH ONG LCR R RM OER 1.50 
Ee phe Enctitctiec: atic FLOW €Os VU ENE) Lbs o osc svc cle wo ecto viele a a leine Ss deme ainelam celeste 1.75 
pO errr rer re rr eT eee Trek Tree reer Tre Crt 1.00 
I ETNIES 6 5 9 5 i sice sc acea sweetened so niviedaneeadnes tsadeanunntnes E. a 

2. 


POSH Gall Tare ae en er een ry eer ME Pees ence renee re 
GES Ol GAS OR ner err errr rrr errr rere Torre rote 1.50 
eae Or OMA TGR ETIRRAMOOE: «5-5 ico v ois aie er dcerae cease ees cine ROCEROAaTCHOTLARARCO SS 


Dten Verattick eit SAMS SeP AISI ENS ooo 5. ccdivieieeielnis estes ms eo nehicunae es wwee een saraasmes 1.50 
i, I I I aos i ddindie da seracesaeeadee se neeneseeeueenemwedeeing .50 
LE rer rere TTT ere rerrrererrrr oT errr er Te 2.00 
Training for a Life Insurance Agent..........220. cece ccc cc scesec cere seen ereceres 1.50 
De PA ee ae eee rn ne err PrN rrr eer re 2.00 
Bi eisitane ae RaIS es eeRTECEN ts sm so ng aces eek clue Riv Ste ee ar AI RE ote eae ao meas glean 1.50 
Wihat bile Inonvanee le atic Whab Ll DOCS e .n.cic kc coi d wie cing oes cemuneasinuddcawe 1.50 

West cul © Cera 5s cas Airs es Shai FA Oe ADEE TA ee a Ae ees $26 .25 


THE INDUSTRIAL LIFE AGENT needs all the above-named books. 
Form a Club to-day, sending an order for these books, remembering that 
KNOWLEDGE IS POWER 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
Insurance Exchange 


135 William Street 
NEW YORK 
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Good Talk by J. E. Kavanaugh 1 would be the laughing stock of the city. It great variety of policies and he usually 
(Continued from page 4) would be evidence that I did not know my busi- swered “I am not going to do anything ¢ 

said, “Give me the penny, Mary, we got some ness. I would know, if I knew my business, year. Come around some other time.” 
yood candy in the cellar.’ You know what that the great majority would never buy. I pose I am a member of the church that one. 
Mary would have done, the more I wanted that will keep my store open. I might put mirrors your leading citizens attends. I cal] upon ff 
penny the more Mary wanted it. No, we knew in my windows. The men going by will see man and say, “Good morning! Won't you ¢ 
the way to get that money out of those farmers. _ their reflection in the glass, will see how shabby there for a few minutes while I read tO ve 
It was not to give them a gas attack but to their old winter’s hat looks. I will try to cre- the 14th chapter of John?” The man wi 
aie in their minds a desire for new hats. I will think, “Poor fellow, he is gone at last,” af 
erly shown will sell themselves. Our goods create in them a desire for the hats I have if if I went around St. Louis doing that all th 
are good goods. Life insurance contracts are I am built all right inside. I know they will business men, no matter how friendly they hag 
the best there is, there is nothing better. If buy if I will keep on showing. Women know _ been before, would be very busy when they say 
there is any contract ever devised that within that every woman must have a bonnet in her ime coming. Now that is what I was dol 
the four corners contain anything more equita- head before she has it on her head. We might when I started in this business. J was an v8 ¥“: 
ble or fair than life insurance I would want to apply this same principle of merchandising to talker instead of an‘underwriter. Bea meni 
see it. I believe our goods are good. The cur goods and see how it operates. When I of the Underwriters’ Association and get j . 
American people, 13 million of them, cannot be — realized this fact, I saw the light. the business. So when I learned that fessqq 
focled year after year. If all the business in Here is how it operates. I take my insur- it did not take me long to put it in pragt 
the land were conducted as the life insurance ance rate book and sit down and learn that my It was not because I was more capable, it y ; 
business, the chairman of the Better Business company has a very good policy to sell. I because 1 had the good fortune to learn tg 0 
Club would be out of a job. Ladies and gentle- learn that people are interested in the attractive merchandize my goods the same as succes 
men, I can illustrate this to you again in a_ end of that policy, the maturing end, the end men merchandize theirs. The prospect got Hh 
very few words. Suppose I came to St. Louis that comes when the company pays the money _ settlement end first. I told him our poligigg 
and opened up a gent’s hat store on the best over. So I am going to let them have the part when they matured paid the face amount of 
corner in the city. I advertised, had a corps they like. I must start at the other end of my _ the policy, five or ten thousand dollars, Or, f 
of expert salesmen, a corner where the most policy and learn it. The insurance company the man did not want it that way, would make 
people pass, for all the land in America is  liates the policy, and the prospects hate the other types of settlements if he left it then 
not worth a cent if you take humanity out of price. You must keep quiet about it in the same When I got these things in my hand, nam 
it. Supposing in the opening of our store we way I did in the illustration about the little the settlement and the policy concessions, I f 
had paid every attention to perfect detail for girl. I get the policy in my head and leave my got everything else. 
a wonderful hat store. Then on the opening rate book home. I remember in the old days ee iq 
morning only one man came in the store. Then I started to talk to the prospects and drew out Nathan Warren of Boston, for many ye ‘1 
at noon, I would call my men together and my rate book and when he would say “What rcsident secretary for the Equitable Life g 
“St. Louis is no place for a hat store. will it cost?” I used to answer, “It all depends New York, died on Tuesday last at the age of 


give them a show. I believe good goods prop- 


Say, 


We'll move to some other city.” If I did that or your age.” Finally I would show him a_ eighty-four years. 











NOW READY 


G L O B E. HARPER’S LIFE INSURANCE LIBRARY 
The Psychology of 
MUTUAL LIFE Selling Life Insurance 


By Dr. E. K. Strong, Jr. 


] N S U R A N C E School of Life Insurance Salesmanship 
Carnegie Institute of Technology 


PRICE, $4.25 Delivered 


C O M P A N Y Selling Life Insurance 


By Dr. John A. Stevenson 

OF CHICAGO, ILL. Second Vice=President, Equitable Life Assurance Society 
Formerly Director 

School of Life Insurance Salesmanship 


RESULTS FOR 1921 PRICE, $3.75 Delivered 
Gain in interest income over last five years ! C Meeting Objections 


Gain in income over last five years c 
Gain in admitted assets over last five years % By Dr. John A. Stevenson 


Gain in Insurance in force over last five years ( 
Average gain over last five years ¢ PRICE, $1.60 Delivered 











The above figures are the results of the highest grade of service House of Protection 


to policyholders and representatives. The latest is By Griffin M. Lovelace 
Director, School of Life Insurance Salesmanship 


Claims Paid By Telegraph Carnegie Institute of Technology 
It is the last word in PRICE, $1.60 Delivered 


S E R V I C E THE SPECTATOR COMPANY 
T. F. BARRY, President, General Manager and Founder CHICAGO NEW YORK 
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DETROIT SALES CONGRESS 


‘Toy Balloons Bursting Stops Job E. 
Hedges’ Talk 


JOHN L. SHUFF ON CO-OPERATION 
teresting Talk Delivered by A. H. Kallen- 
berg 


Derroit, Micu., April 11.—Bursting of toy 


H alloons with cigarette tips by guests at the 
d sales congress of the Detroit Life Under- 
; writers Association Monday night caused Job 
3 E. Hedges, general counsel for the Life Presi- 
FF dents Association, 
) address Monday night. 


to refuse to continue his 


He capitulated in the midst of an attack on 


; p platitudinous speeches of to-day such as those 


“n which we describe ourselves as the greatest 


j {people on earth, with no one taking the nega- 
: tive.” 


“We seem to forget there were a lot of 


| decent people in the world before America was 
| discovered,” 


he said. “Americanism to me 
means the protest of right against wrong. 
The danger to America is not in the ignorant 
mind but in the intelligent mind without moral 


| responsibility working on an unintelligent mind 
| which desires to act morally.” 


The balloon snapping was not intended as a 


' direct affront to the speaker. 


Greater co-operation among insurance men 
of all classes was urged by John L. Shuff, Cin- 
cinnati, president of the National Association 
of Life Underwriters. He hit State insurance 
plans as found in Wisconsin and Massachu- 
setts. He said he had sold twice as much in- 
surance personally as has been sold in these 
two States. 

The speaker paid tribute to the value of in- 
surance journals, declaring that it was worth 
hundreds of dollars to underwriters to keep in 
touch with them, 

A. H. Kollenberg, Mutual Life Insurance 
Company, Grand Rapids, Mich., spoke on life 
insurance for small corporations and partner- 
ships. Hal and William Repaid, salesmen, Con- 
fecticut Mutual Life Insurance Company 
agency, Detroit, gave a humorous sketch show- 
Prof. 
C. W. Wassman, University of Iowa, urged 
éstablishment of the insurance business on the 
Same footing as the medical and legal profes- 
sions. He suggested that courses be estab- 
lished at the colleges. 

Frank Davis, vice-president of the Equitable 
Life Assurance Society, New York, spoke on 
the opportunity and responsibility of the agent. 


Western National Life Continues Growth 
The Western National Life Insurance Com- 
pany of Cheyenne, Wyo., presents a statement 
a of December 31, 1921, which well merits 
the approbation of those who review it. A 
Close analysis shows careful and _ progres- 
Sive management accompanied by persistency in 
the field organization. At the beginning of the 
last five-year period the insurance in force 
amounted to $919,410, while the statement at 
the end of the year past shows insurance in 


SAVINGS PLAN SCORED 


Chicago Offices ‘Cie in Re=- 
sults Obtained 


ONE OFFICE DISCONTINUES. PLAN 


Other General Agencies Not Enthusiastic 
About, Plan 

Cuicaco, Itt., April 12.—The life insurance 
plus savings plan, which was recently inaugu- 
rated by a few banks in Chicago with the aid 
of life insurance companies, has not worked 
out with the success which had been looked 
for. As a result the life insurance agencies 
as a rule are not pushing the plan. The Bokum 
& Dingle Agency of the Massachusetts Mutual 
Life has discontinued the plan entirely. This 
agency had an arrangement with the Fort 
Dearborn Banks, which recently encountered 
financial difficulty and were absorbed by the 
Conetinental and Commercial Bank. The 
Mutual Life of New York, which has an ar- 
rangement with the Harris Trust and Savings 
Bank, is doing about $2,000,000 a year through 
but does not appear to be very 
enthusiastic over the plan, involves a 
disproportionate amount of clerical work and 
supervision in relation to the business written. 


that source, 
as it 


force amounting to $10,367,402. The admitted 
assets as of December 31, last, amount to 
$703,531, as against $323,940 five 
viously. The surplus to policyholders is $275,- 
563. A very noteworthy feature of this growth 
is its consistency, as one year accounted 
for any abnormal proportion of the increase. 
Among the many which the 
company can rightfully boast are, that it has 
never lost a dollar on any of its investments 
nor ever in its ten years of operation contested 
a claim. The company actively operates in 
Wyoming, Colorado and Nebraska, where it is 
familiarly well known as “Wyoming's 
own.” The offirers are: J. T. Kendall, presi- 
dent; A. H. Marbell, W. E. Mullen, H. B. 
Gates, vice-presidents; A. W. Pettit, secretary; 
S. A. Riesenman, assistant secretary. 


years pre- 


no 


achievements of 


and 


Life Men Advertising in Chattanooga 

CHATTANOOGA, TENN., April 12.—Believing 
to a man in the old adage, “It pays to adver- 
tise,” the Chattanooga Association of Life Un- 
derwriters have hit upon a publicity plan adver- 
tising life insurance in both of the Chattanooga 
daily papers once each week beginning April 1 
and running through the last week in December. 
Between fifty and fifty-five members of the as- 
sociation are paying the cost of advertising, and 
in this way they expect from time to time to tell 
the people what the Chattanooga Association of 
Life Underwriters stands for, prac- 
tices, etc., and to carry a message of life insur- 
ance to the people—laying particular stress on 
creating a favorable attitude towards life insur- 
ance with women. 

Fresident Ed. I 
Association, 


its ideals, 


3rown, of the Chattanooga 
says he is already beginning to see 
some results. 


JOHN A. LAW ELECTED 


Directors of Penn Mutual Name Suc- 
cessor to President Johnson 


SURPRISE TO INSURANCE MEN 


New Head of Progressive Company to Take 
Office July 1 

PHILADELPHIA, April 12—John A. Law, 
president of the National Bank of Philadel- 
phia, has been elected president of the Penn 
Mutual Life Insurance Company, and will as- 
sume his office July 1, succeeding President 
Johnson, who recently notified the directors of 
his desire to retire. The election of Mr. Law 
to the presidency of the company came as a 
surprise to most insurance men, who had been 
expecting that W. H. Kingsley would be se- 
lected for the position. Mr. Johnson’s resig- 
nation was to become effective July 1, but it is 
reported in some quarters that Mr. Law will 
take office as early as May I 


The Columbian Mutual Life Assurance 
Society 

The Columbian Mutual Life Assurance So- 
ciety, which recently changed its name from 
the Eminent Household of Columbian Wood- 
men, has moved its home office from Atlanta, 
Ga., to Memphis, Tenn. This company oper- 
ates under the New York Conference Law 
governing fraternal life insurance societies and 
a charter issued by the State of Mississippi. 
It, however, values its business on the Ameri- 
can Experience Table at 3% per cent and the 
rates on most of the company’s policies are 
based on this table. The organization gives evi- 
acnce of being conducted conservatively and eco- 
nomically, maintaining a strict medical examina- 
tion together with thorough inspection. Presi- 
dent Binford states “if at any time this society 
desired to re-incorporate under a commercial 
or old line law, we are carrying the legal re- 
serve and have a surplus sufficient to put up 
the required amount for a mutual company 
without selling a dollar's worth of -stock or 
asking any policyholder for an additional con- 
tribution, and after we did this, we would 
still have a nice surplus above our legal re- 
serve.” 


Masonic Mutual Life Increases Dividends 


The Masonic Mutual Life Association of 
Washington, D. C., has issued a dividend sched- 
ule for the year beginning April 1, 1922, 
which represents a material increase in the 
dividends or returned savings. In some cases 
the dividends are nearly double, and in other 
cases the increase ranges from 35 per cent to 
50 per cent on policies in force two years or 
more. That the larger dividend scale is made 
on a conservative basis is indicated by the fact 
that a material part of the surplus earned last 
year has been retained to further strengthen 
the financial conditions of the institution. This 
association is on the American Experience 3%4 
per cent basis, and now has insurance in force 
exceeding $100,000,000. 
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WE WANT AGENTS 


to push our five=-pointenine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


9.9 “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, rowa 





Equitable Life. Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of <olumbia, West Virginia, Ohio and Delaware 


President ‘ ‘ z : ‘ ; HENRY P. BLAIR 
Vice President oe SS. eke oun ; . JOSEPH SANDERS 
2nd Vice President (Agency Supervisor) WILLIAM A. BENNETT 
Secretary . ; Jp 5 ye = . ALLEN C. CLARK 
Actuary . : E GILBERT A. CLARK 


Main Office, 216 14th St., N.W., WASHINGTON, D.c 
























PHCENIX fimite, of Lonoon 


(ESTABLISHED 1782) 


FIRE 
AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 
HEAD OFFICE FOR THE UNITED STATES 
{00 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 











AGENTS WANTED 


To sell an unrestricted Accident and Health policy Costing 
$9.00 quarterly. Covers every disease and every accident, 
if Liberal commission paid to live producers, ” 


CENTRAL BUSINESS MEN’S ASSOCIATION 


H. G. ROYER, Pres. 
C. O. PAULEY, Sec’y. & Treas. 


Westminster Bldg; 
CHICAGO, ILL, 
























CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: CALEDONIAN BUILDING, 59-52 Pine Street, N. Y. City 


CHAS. H. POST, U. S. Manager 
R. C. CHPISTOSHER, Assistant U. S. Manager 























50% PREMIUM INCREASE OVER 1919 
1920 OUR GREATEST YEAR 


WRITES 


Personal Accident and Health Insurance on the Com- 
mercial, Monthly Premium and Pay Order Installment 
Plans. Group Disability and Life Insurance. Ordinary 
Life Insurance. Agency Openings in Seventeen States. 


THE PROVIDENT 


LIFE AND ACCIDENT INSURANCE CO. 
OF CHATTANOOGA, TENNESSEE 
ESTABLISHED 1887 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
— and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
DENVER, COLORADO 








THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An ‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 





















Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 


ACTUARIAL STUDIES 


Study No. 1. ‘SOURCES AND CHARACTERISTICS OF THE PRIN. 
CIPAL MORTALITY TABLES.”’ Price $1.25 plus cost of delivery, 


Study No. IV. ‘‘GRADUATION OF MORTALITY AND OTHER 
TABLES.”’ Price $1.25 plus cost of delivery. 


These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 


Chapter on “‘ Disability Benefits’”’ (Study No. V.) is nearly complete and 
should be ready shortly. 


Good progress has also been made on the chapters ‘‘ Construction of 
Mortality Tables (No. II.) and ‘‘ Population Statistics’? (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


Cxicaco OFrFIcE 135 Wii.i1aM STREET 
Insvrgancy Excuanan NEW YORK 























YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 











QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, whois ‘‘Four Square” and willing to work;can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records, 

Great Opportunity for the men who can qualify! ! 

From May,1919,to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 


THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 
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Life Insurance 








—_ 
PLAN NEW COURSE 
Arrangements Being Made for Insur- 


ance Instruction at Washington 
University 








COMMITTEE TO SEE DR. F. W. 
SHIPLEY 





J, M. Bloodworth Says Course Will Be to 
Train Students in Economics of 
Life Insurance 

Sr, Lours, April 11.—J. M. Bloodworth, man- 
ager of the Fidelity Life Insurance Company 
for Eastern Missouri and president of the St. 
Lois Life Underwriters Association, will ap- 
point a committee of the life underwriters to 
meet with Dr. Frederick W. Shipley, director 
of the Washington University extension divi- 
gon, within ten days to consider plans for the 
establishment of courses in life insurance at 
Washington University. 

Mr. Bloodworth said the committee would 
work with Dr. Shipley towards devising a plan 
whereby the association would co-operate with 
the university in arranging for the courses and 
that they would assist the university financially 
or in any other way possible. The course would 
not become part of the liberal arts curriculum, 
but would be intended to give the students 
thorough training in the economics of life in- 
surance, Dr. Shipley said. 

“The agent should not only be trained in sell- 
ing some particular policy but should be ac- 
quainted with the needs and problems of the 
public to whom he sells and also with the 


principles of insurance,” Shipley said. “This 
would be the purpose of the course.” 
Increases of North American Life of 


Chicago 
During the year 1921, the North American Life 
Insurance Company, of Chicago, of which J. H. 
McNamara is president, made material gains 
inassets and surplus, and also showed advances 





Massachusetts Mutual Life 
Insurance Company 


Springfield 
Incorporated 1851 


Massachusetts 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 




















rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








Its premium 
income last year was but a few dollars short of 


in other items of its statement. 


$1,800,000, showing a gain of about $87,000. 
Payments to policyholders exceeded $504,000, or 
seme $11,000 more than in the preceding year. 
The new business exceeded $14,000,000, includ- 
ing revivals, and the company closed the year 
with $60,160,725 of insurance in force, having 
made a net gain during the year in that item. 
On December 31, last, the company reported 
admitted assets amounting to $6,755,155, an in- 
crease of about $955,000 during the year, while 
its surplus to policyholders was $907,664 (in- 
cluding $700,000 capital), this amount represent- 
ing an increase of over $91,000. 
The operating in 
twenty States, and a good portion of its assets 


company is more than 
is represented by first mortgage loans on real 
estate, these exceeding in amount $4,500,000. 
The company also reported cash amounting to 
over $340,000, and bonds and stocks valued at 
about $375,000, together with policy loans, ac- 
crued chief 
liability.is its policy reserve, $5,597,503. It will 
be seen that, notwithstanding the depression in 
business and agriculture last year, the North 
American Life made good progress. Aside 
from President McNamara, the officers of this 
enterprising company are: Vice-Presidents, E. 
S. Ashbrook, Albert Schurr, and T. J. Fleming ; 
secretary and treasurer, W. P. Kent; actuary, 
William O. Morris. 


interest, and other assets. Its 


Berkshire Life Makes Substantial Gains 

During the year 1921, the Berkshire Life 
Insurance Company, of Pittsfield, Mass., gained 
materially in financial strength as well as in 
insurance in force. As of December 31, 1921, 
it reports assets of $30,351,61I—an increase of 
about $1,700,000—while its unassigned funds 
aggregated $1,047,165, an increase of over $200,- 
ooo. The company’s new business last year ex- 
ceeded $16,500,000, and it closed the year with 
$131,027,062 of insurance in force—an increase 
of $8,128,640. 
increased by over 2200, now amounting to 47,- 


The number of policies in force 


750, and a notable feature of the year’s work 
was the increase in the average amount of each 
policy, which grew to the extent of $253, the 
average now being $2953. 

The company’s premium income last year was 
$4,227,542, or over $166,000 more than in the 


25 


previous year, while the total income, $5,767,- 
205, exceeded the total disbursements by $1,- 
590,268. The total payments to policyholders 
were about $200,000 more than in the preceding 
year, having reached the sum of $3,087,732, this 
sum including $644,998 of dividends to policy- 
holders. The payments for taxes for the first 
time exceded $100,000. The policy reserve of 
the Berkshire Life now amounts to $28,045,090, 
or over $1,4c0,000 more than a year ago. 

The Berkshire Life is one of the country’s 
most stable institutions, and issues up-to-date 
policies, providing dependable insurance. The 
company has been in business for over seventy 
years, and enjoys a high reputation throughout 
the country. The actual mortality last year was 
far less than expected, and the company’s in- 
vestment earnings were very _ satisfactory. 
President William D. Wyman and his able as- 
sociates have conducted the affairs of the Berk- 
shire Life with a degree of care and success, 
both as to the underwriting and investment sides 
of the business, with which policyholders have 
every reason to be gratified. 


Life Membership Drive on in Cleveland 

CLEVELAND, O., April 11—A campaign that is 
expected to practically double the membership 
was begun in this city yesterday by the’ Cleve- 
land Life Underwriters Association. Officers 
feel that the organization should have a mem- 
bership of about 600, and they hope to secure 
this number before the week is ended. 

The campaign will be carried directly to the 
offices. Through the co-operation of the man- 
agers, meetings are called in the various offices 
and speakers, selected for the purpose, address 
the men on the benefits of the association and 
solicit them for membership. Most of the 
offices are represented in the organization, but 
the association officers want to make them as 
nearly 100 per cent as possible. 


Charles Trump of the actuary’s department 
of the Northwestern Mutual Life Insurance 
Company celebrated last week his fiftieth anni- 
versary as an employee of that organization. 
Mr. Trump started with the company when he 
was nineteen years old, and has seen the com- 
pany multiply its capital and organization many 
times. He holds the distinction of having 
signed out, over his signature, more than $18o9,- 
000,COO in paying out cash values on surrendered 
policies during the last fifty years. 
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“FOUR POWER TREATY” 


We have been writing them for Casualty Companies for 


years. Here are the “four:” 


PUNCTUALITY 
GOOD UNDERWRITING 
RIGHT RATES 
FINANCIAL STRENGTH 


The purpose of our Four Power Treaties is to prevent 
war from breaking out between RISK ASSUMED and 
LOSS INCURRED. 


tL 


EXCESS and CATASTROPHE REINSURANCE. 


Employers Indemnity 
Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 


CHICAGO 
INSURANCE EXCHANGE 


NEW YORK 
35 NASSAU ST. 
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WESTERN UNION MEETING 


Conference Committee Proposed by 
President C. R. Tuttle 








VOTING RULE CRITICIZED 
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Many Eastern and Western Representa= 
tives Attending Semi-Annual Gathering 


Wasnincton, D. C. April 12.—“I am not 
urtein as to whether we need a committee or a 
policeman,” said President €. Rs Futtle.of the 
Western Union in his address before the semi- 
anual meeting of the Western Union at the 
Hotel Washington, Washington, D. C., to-day. 
\r. Tuttle referred to the demoralizing situa- 
tion in the cities of St. Louis and Chicago, 
which are operated under the excepted cities 
le. Mr. Tuttle proposed a penalty rule for 
juilure to promptly comply with the rulings of 
committees. He attributed the trouble chiefly 
to the lack of confidence between the companies. 
Agents all over the country will be interested 
in Mr. Tuttle's proposal that the Union estab- 
ish a conference committee to establish con- 
fgence between the Union and the agents who 
are association members. He recommended that 
such a committee be composed of the chairmen 
of the governing committee, the subscribers’ 
committee and the uniform forms committee, 
and that such committee be joint with a similar 
committee of the Western Insurance Bureau. 
This joint committee, he should 
regular monthly meetings at stated times, at 
the would be invited to 


said, have 


which times agent 


attend. 
Referring to the automobile business, 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 


Mr. 





Semi-Annual Statement, 
December 31, 1920 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $4,667,299.35 
Copital........ a 1,000,000. 00 
ee 577,560. 26 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 


tees 
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DIGEST OF CASUALTY NEWS 
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Tuttle said: “The spirit of lawlessness en- 
gendered during the war period and greatly 
increased during the past two years has not 
heen conducive to the best results in automobile 
Mr. Tuttle referred to the grain as- 
sociation, urging its continuance on the basis of 
tlie needed service which it renders. 

The voting rule was another important sub- 
The 90 per 
cent voting rule now in force has lately come 
the 
formation of fleets, which have made it possible 
block 


1.ecessary by the other members. 


business.” 


ject mentioned by the president. 


12 for considerable criticism because of 


ier one man to legislation considered 
This question 
has been brought to a head in connection with 
the unsuccessful attempts to have the Union 
assume jurisdiction over farm business. 

The regular program of the Union was devi- 
ated from slightly by having the report of the 
memorial committee on the death of George W. 
Law precede the president's address. 

The numerous committees of the Union held 
meetings all day Tuesday preparing reports for 
The meetings were 


and Western 


the Wednesday sessions. 
well both 
executives, prominent among them being Presi- 
dent C. A. Ludlum. 

The chief questions before the conference 


attended by Eastern 


are the excepted cities and the taking over of 
In connection with the latter, 
familiar with the situation have but 
litle hope of action at this time, due to the 


farm business. 


nieinbers 


kiiown oppositions of one or two groups of 
companies. 


Georgia Casualty Appointments 
The Georgia Casualty Company of Macon, 
Ga., announces the appointment of the follow- 
ing general agents: Weissenborn & Reynolds, 
St. Louis, Mo.; Hazlett & Moss, Philadelphia, 
Pa.; George C. Johnson Agency, Minneapolis, 


Minn., and J. C. Hood, Jackson, Miss. 


A striking example of the importance of cultivat- 
ing old policyholders is offered by the record of J. R. 
Weese, general agent for the Minnesota Mutual. Due 
ertirely to his close follow-up methods on old _ policy- 


holders, 


STUDIES INDUSTRIAL HEALTH 
HAZARD 
Harvard University Professors to Deter- 
mine Effects of Dust 

The division of industrial hygiene at Harvard 
University is making a thorough scientific study 
of the effects of industry upon ill health. 
Particular attention is being given to the effects 
of dust upon factory workers to determine if 
possible how much of such dust is sufficient to 
endanger the health of workers. 

A study has also been made of health condi- 
tions in Boston department stores and many 
valuable suggestions regarding the protection 
of the employees have been made. 





Move to Merge Eastern and New England 
Automobile Conferences 

A joint meeting of the New England and 
Eastern Automobile Conferences will be held 
at the New York Chamber of Commerce April 
17 for the purpose of taking up the advisability 
of the two organizations merging together. The 
action decided upon at this meeting will be dis- 
cussed at another meeting of the National Or- 
ganization the following day. As the rules 
and regulations of the two bodies are practically 
the same and necessitate the duplication of work 
it is expected that the move to embody the 
two organizations will meet with practically no 





opposition. ee 
American Surety Office in New Orleans 
The American Surety Company of New 
York has established a branch office in New 
La., in the Whitney-Central Bank 
building. Charles Hoffman, who for a number 
of vears has been assistant manager at that 
point, has been made manager. 

it. N. Cobb, formerly special agent, has been 
appointed assistant manager to succeed Mr. 


Orleans, 


Hoffman. 


Charles M. Adams, agency manager of the 
Massachusetts Accident, has been kept busy 
this week receiving congratulations on his fif- 
tieth wedding annivarsary, which he and Mrs. 
Adams observed April 4. <A reception at his 
home in West Somerville was held, at which 
many of his friends of the insurance fraternity 
were present. 








INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘SAll Kinds of Insurance 
on Automobiles’’ 
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North British «« Mercantile 
Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance problems 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 


a ce 


GENERAL CASUALTY 
and SURETY INSURANCE 


Workmen’s Compensation, Automobile 
Health, Accident, Plate Glass, Res. 
idence, Burglary, etc. 
Fidelity and Surety Bonds, 


GENERAL CASUALTY & SURETY ¢0, 


ELMER H. DEARTH, President 
606 Woodward Ave., Cor. Congress _ Detroit, Mich. 


INSURANCE 























FIDELITY LEAD SERVICE 


brings the agent into contact with interested buyers 
of life insurance. Last year we distributed 47,604 
direct leads—all interested prospects who had re- 
quested information. In 1921 this service, and 
Fidelity’s original policy contracts, brought us 
within 714% of the unparalleled new business result 
of 1920. 

Fidelity operates in 40 states. Full level net pre- 
mium reserve basis. Insurance in force over $223,- 
000,000. Faithfully serving insurers since 1878. 

A few agency openings for the right men. 


THE 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 


WALTER LeMAR TALBOT, President. 








E. KIMBALL, Pres’t WM.C. DOOLITTLE, Asst. Secty Treas, 


CLEVELAND NATIONAL 


FIRE INSURANCE CO, 
CLEVELAND, OHIO 


Because it is a human institution, an Insurance Company cannot be greater 
than the men—officers and agents—engaged in its service. ats 

That service is a public one, for upon these men the property interests depend for the 
protection the Company furnishes. ‘ 

There must be efficiency of the highest order and efficiency rests upon close ‘and intelli. 
gent co-operation between management and agents. 

With all the facilities it can extend to agents, the CLEVELAND NATIONAL guar 
antees this character of co-operation to them. 

IF YOU WANT THAT KIND OF COMPANY YOU HAVE A PLACE IN YOUR 
AGENCY FOR THE CLEVELAND NATIONAL. 


ARCHIBALD KEMP, Sec.-Treas. and Manag. Underwriter. 














GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 1951=52 Railway Exchange Bldg., St. 
Louis, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 Dallas County State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice=President and Agency Director. 
































Journal of the Institute of Actuaries 


Those who are interested in The Journal of the Institute 
of Actuaries of Great Britain will be glad to learn that 
The Spectator Company is now in a position to supply 
more or less complete sets of this work. The sets which 
may be secured are as follows: 


One COMPLETE SET from Volume I to 
Volume 52, inclusive, up to date, very valuable 
because many volumes are out of print. 











Volume 23, to date, complete, unbound. 


The following odd volumes may also be secured: 7, 23, 
25, 28, 32, 33 and 34, in parts. 

The Spectator Company solicits correspondence with 
those interested in the purchase of any or all of the above 
works, and will quote prices on same upon application. 








New England Mutual Life Insurance Co. 


Boston, Massachusetts 


New Insurance Paid=for, 1921, $82,072,020 
Gain in Insurance=in=Force . 48,641,846 | 
Total Insurance=in=Force . . 609,415,082 | 


New England Agents Write Persistent Business 























HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual! building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system 18 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tionsfrequently asked about such organizations, and their answers. 

This book is substantially bound in cloth, with gold title. 

PRICE $2.00 PER COPY 


Orders and remittances should be sent to 
THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New Yor 
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Attorney Committee Appointed 

President W. R. Sanders of the Health and 
Accident Conference has announced the person- 
ad of the committee on attorneys which will 
proceed with the organization of the attorney 
pureau of the conference. This bureau’ will 
collect and compile a list of attorneys who have 
proved their ability to handle health and ac- 
cident business satisfactorily and will furnish 
the list to all members of the conference. Mem- 
hers are urged to cooperate in the preparation 
of the list by forwarding names of reliable 
attorneys to the committee. 


- 
COMMONWEALTH 


CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 











ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 





























JOHN J. McINTYRE 


(Formerly Chief Adjuster, Equi- 
table Life Assurance Society) 


Announces the Opening 
of His Office 


in the 
Woolworth Building 
Telephone Barclay 3554 


and 


Solicits Detective and Investigat- 
ing work of the better grade for a 
few select clients. 


LICENSED AND BONDED 























RATING BILL DISCUSSED 


Many Technical and Administrative 
Problems Will Follow Enactment 
of New York Bill 


LANDMARK IN ECONOMIC EVOLUTION 





This Bill Not Yet Signed by Governor, But 
It Is Predicted Will Be Approved 
By W. W. GREENE 

The general expectation is that the Lock- 
wood Rating Bill (Assembly Bill No. 2061) 
will shortly become a law. 

This bill will extend the powers now exer- 
cised by the Superintendent of Insurance of 
New York over the rates for workmen’s com- 
pensation insurance to other casualty lines, to 
bonding and to fire insurance. Carriers will 
be obliged to file statistics as to writings and 
incurred losses in accordance with the Super- 
All rating organiza- 
under his 


intendent’s requirements. 


tions are placed very completely 


supervision. Rates, including every element 
entering into the consideration for insurance, 
may be reviewed by the Superintendent, and 
after hearing he may require a correction where 
an unfair discrimination is proved, or where 
the profit derived from the rate is shown to be 
excessive, inadequate or unreasonable. 

As one of the most obvious results of the 
bill, casualty and fire companies, as well as the 
State Department, will soon be 
struggling with a man’s sized group of tech- 
nical and administrative problems. 

There is a certain belated justice, in that 


Insurance 


those companies which have kept fairly ade- 
quate statistics will be the least disturbed; for 
it is unlikely that the Department will ask im- 
niediately for more data than these companies 
can supply, whereas their less far-sighted com- 
petitors will probably have to “dig up” data 
from records none too well suited to the pur- 
pose, and certainly will be obliged henceforth 
to hold up their end of the statistical burden. 

Casualty insurance executives are, on the 
whole, I believe, not opposed to the immediate 
objects of the law. On the other hand there 
is quite naturally the raising of a question as 
to how far this extension of State authority 
will eventually go. 

This leads us to a discussion of the bill as 
a landmark in the evolution of our economic 
and social system. 

We should not get the idea that the Lock- 
wood Committee, or any individual, is more 
than a mere instrumentality in this matter. 
Legislative recognition of the increasing meas- 
ure of public interest in fire and casualty in- 
surance has been coming for a long time. 

The foregoing statement may require justifi- 
cation. 

Insurance is a by-product of wealth. 

The American Indians were not a wealthy 
people and they carried no insurance. Among 
them there was hardly an interest which we 
could regard as insurable, except, perhaps, the 
brave’s interest in the labor of his squaw; and 
in this particular matter the most convenient 
way out was self-insurance. 

Our own forefathers, as they progressed 
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beyond the culture stage of the American In- 
dian, increased their mastery of natural forces, 
and thought out and built better dwellings and 
more effective appliances. Material progress 
was marked by a rise in the ratio of machine- 
power to man-power. Industrial machinery 
increased production, and thereby increased per 
capita wealth, which consists largely of build- 
ings and machines employed for industry or 
pleasure. Man no longer works unaided. Capi- 
tal, wealth manifested in machinery, works with 
him. and aids him in his play. 

In the absence of material wealth it was not 
practicable for a man to insure against the loss 
of the labor of his wife. At the present day 
wealth contributes so largely to human well- 
being that a wife can be assured that if her 
husband dies the productivity of a certain 
amount of wealth will replace the productivity 
of her husband in her behalf. 

Now it is pretty evident that we have not 
nearly reached the “peak” of per capita wealth 
for a modern industrial country. More and 
more people are owning automobiles. More 
and more are owning phonographs. The in- 
stalation of radio equipment has only begun. 
In countless other ways our lives are becoming 
more and more thoroughly mechanized. Until 
the war the standard of housing had probably 
steadily increased. (Although tremendously de- 
structive of moral and material reserves, the 
World War, unless renewed, will probably have 
caused no more than a temporary interruption 
cf the accumulative process. ) 

This increase in wealth means an increase 
in the variety and volume of insurance, which, 
in turn, cannot fail to make insurance cost an 
ever-increasing percentage of the domestic and 
the business budget. 

The forces behind the public’s increasing in- 
terest in casualty and fire insurance have been 
gathering momentum for a mighty long time! 

If, as the writer believes, we are justified in 
the conclusion that some “drastic” legislation 
regarding fire and casualty insurance was un- 
avoidable, is the Lockwood Rating Bill the best 
that could be expected under the circumstances ? 
We think it is very nearly that. 

It is a very elastic measure. 
in its initial stages the procedure will follow 
closely that which has prevailed in compensa- 
tion insurance up to this time, which means 
that, in effect, the making of rates for fire and 
casualty insurance will be closely supervised 
by the superintendent at all stages from the 
compilation of statistics to actual promulga- 
tion of rates. 

However, there is every opportunity for the 
superintendent eventually to adjust his func- 
tions to as near the minimum as is permitted 
by the extent to which the companies, in co- 
operation, succeed in satisfying the public. 

Some have expressed the view that the Lock- 
wood bill is an entering wedge for state in- 
surance. This, it seems to me, is utterly 
mistaken. The procedure of the Lockwood 
bill, if carried out with the sincerity and con- 
servatism which we have a right to expect from 
the insurance department of the State of New 
York, is the best possible assurance that the 
(Continued on page 31) 
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CONSULTING ACTUARY 
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Statistical Bureau, Inc. 


We render complete statistical service 
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familiarity with Insurance Department 
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‘dear Brewster, insurance man cf Pine Bluff, 
rk, has been named by Governor T. C. 
\cRae as a member of an honorary advisory 
ard or commission which will make a study 
oi the good roads question in the State, and 
shich will later submit recommendations to the 
kgislature. 

T. F. Lawrence, vice-president of the Mis- 
wuri State Life Insurance Company, who has 
ist returned from a trip in the North, reports 
‘ysiness greatly improved and the branch man- 
wers visited very optimistic concerning the 
utlook for increased business. The biggest 
nerease is Shown in the Missouri agencies. The 
st quarter of 1922, according to President 
lawrence, showed an increase of 334. per 
cit over 1921 in Missouri. The production 
af all agencies for March was well ahead of 
21, and in St. Louis the production went be- 
yond double that of last year, reaching a total 
f more than $2,000,000. Mr. Lawrence de- 
cared that according to official figures just 
compiled the Missouri State Life in 1921 wrote 
a total of $22,144,c00 more business in Mis- 
uri than any strictly ordinary company. The 
trong organization of the home office agency, 
te said, was a large factor in this. 

Arthur J. Hill, California manager of the 
State Life Insurance Company of Indiana, an- 
tounces that March was the largest month 
that the California agency has ever had, its 
lusiness exceeding that of March, 1921, by 
vet $100,000. A special drive was made in 
tonor of Robert IE. Sweeney, assistant agency 
manager at the home office. March 17 was set 
art as Sweeney Day and on that date over 
2,500 was forwarded to the home office. The 
‘ifornia agency of the State Life was taken 
it by Manager Hill in 1914, and, under his 
tianagement, has advanced its position, among 
the life insurance companies transacting busi- 
es in California, from thirty-second in 1914 
fifteenth at the close of 1921. Its business 
Sat the close of March shows a material in- 
tease over the first three months of last year. 
Charles A. McConaghy, formerly actuary of 
he Bankers Reserve Life Insurance Company 
{ Omaha, Neb., has been appointed actuary 
i the Continental Life Insurance Company, 
ind has assumed the duties of his position. Mr. 
McConaghy is a fellow of the Actuarial So- 
‘itty of the United States and an associate of 
te British Institute of Actuaries. 

Among the out-of-town insurance men visit- 
ig New York during the week were the fol- 
wing: William F. Beers of Beers, Kenison 
‘Company of Galveston, Tex.; L. B. Levison, 
Mesident of Firemans Fund Insurance Com- 
any, San Francisco, Cal.; J. Collins Lee, secre- 
ay, Hartford Accident and Indemnity Com- 
jay; J. H. Doyle, assistant general counsel 














of the National Board; P. J. Morarity of De- 
troit, Wayne County manager and State agent 
for the North British and Mercantile, and H. V. 
Tisdale, special agent of the same company in 
Michigan; J. G. Leigh of L. B. Leigh & Com- 
pany, Little Rock, Ark.; John B. Morton, 
president of the National Board, Philadelphia. 

‘red S. James, head of the insurance firm 
that bears his name, will celebrate this year 
half a century of achievement in the insurance 
world.- Fifty years ago Mr. James started a 


_ little office in Chicago, which, because of the 


large number of Boston companies represented, 
became known as the “Boston Office.” Mr. 
James at that time had only a few employees. 
To-day red S. James & Co. has large offices 
seething with activity at Chicago, New York 
and San Francisco. Despite his seventy-three 
years of age, Mr. James is still actively in touch 
with what is going on in his organization. Mr. 
James has been a popular clubman, an en- 





Fred S. JAMES 


thusiastic golfer and a crack shot. Only re- 
cently he gave up such energetic relaxation 
upon the advice of his physician. Mr. James’ 
associates and friends know him as a man of 
real ability and a warm heart. 

W. E. Bargar of Buffalo, New York, an 
agency manager for the Bankers Life of Des 
Moines, was the leading producer of the Bank- 
ers Life field force for March. His total was 
$123,500. 

Ward L. Mach, general agent for the North- 
western Mutual Life Insurance Company of 
Milwaukee for Northern Indiana, with head- 
quarters at South Bend, last week celebrated 
the twenty-fifth anniversary of his connection 
with the company. The occasion also marked 
the close of a February-March drive culminat- 
ing in nearly two million dollars’ worth of new 
insurance for the two billion dollar company. 
Charles A. Smith, district manager for north- 
western Indiana, with headquarters at Ham- 
mond, Ind., pointed out at the banquet that in 
Lake county, where Mr. Mack began his insur- 
ance career twenty-five years ago with only 
thirty-thousand dollars’ worth of insurance on 
the books for the whole county, there was now 
in force as the direct or indirect result of Mr. 


Mack's activties approximately six million 
dollars. The agency association presented Mr. 
and Mrs. Mack with a silver tea set. 


Roy L. Green, for the past few years a resi- 
dent of Indianapolis, has been appointed man- 
ager of the Insurance Department of the Cen- 
tral State Bank, at Connersville, Ind. Mr. 
Green is a graduate of Purdue University and 
formerly was manager of the Central Insurance 
Company. He will succeed Forney L. B. 


Behymer, pioneer manager of the department, 
who resigned March 1. 


Increased Assets of the Nippon Fire 

At the close of the year 1921 the American 
branch of the Nippon lire Insurance Company 
of Tokio, Japan, which is under the manage- 
ment of Fester, lothergill & Hartung of New 
York, exhibited assets aggregating $1,333,654, 
while its surplus was $498,090. The net pre- 
miums for reinsurance last year exceeded 
$09,000, and the unearned premium reserve, 


The 


Nippon Fire has been doing business in the 


$630,4€9, increased by about $126,000. 
United States for less than three years past, 
but in that time with premiums of approxi- 


mately $2,000,0c0, its combined ratio of losses 
incurred and expenses has been only about 87 
per cent of premiums. Fester, Fothergill & 
Hartung of New York, who are widely known 
as specialists in reinsurance, also manage the 
several other foreign 


American branches of 


reinsurance companies. 


(Continued from page 29) 
State will not attempt to administer the in- 
surance system. 

The Lockwood bill has a very direct bearing 
upon the entire question of governmental 
regulation of industry, which, like the regula- 
tion of insurance, is the by-product of our 
economic svstem. 
deal of Federal 


There has been a 


regulative effort built upon the theory that 


great 


rate or price combinations are contrary to the 
public The Lockwood bill 
forebears, the various compensation rate-mak- 


interest. and its 
ing laws, have been founded upon the oppo- 
site principle, viz., that combination to make 
rates, if properly regulated, is the only sound 


procedure for any business. 

The cement manufacturers are now being 
tried for combining to fix prices, yet as a re- 
sult of the very investigation which caused 
this trial the price-fixing principle is being ex- 
tended broadcast to fire and casualty com- 
panies ! 

The only regulation of business which will 
contribute to our common well-being is the 
constructive kind. If the 
administered wisely, it may well serve as a 


Lockwood bill is 


pattern for the future Federal regulative 


legislation. 
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Life Agents 


First Vest Pocket Publication 


and Is More Complete and Compact Than Ever Before 


The fourteenth annual edition of The Vest Pocket Lire 
AGENTS BriEF was published by The Spectator Company on 
March 31, thus setting a publication date which is earlier than 
ever before for this valuable pocket book, and being issued 
ahead of any annual book containing similar information. 

Notwithstanding this early date of issuance the book has 
been so improved, and the information it contains so extended 
and rearranged, that it is more serviceable and convenient for 
daily use than is any previous similar publication. To put 
the vast amount of information contained in this little work in 
the smallest and most convenient space, but without sacrificing 
essential data, the matter contained in it has been further con- 
densed this year into narrower pages, and it has been printed 
upon very thin Bible paper, so that the book is narrower and 
thinner than in previous editions, now being 234 by 57% inches, 
and thus a size to fit more easily in the vest pocket. 


NEw FEATURES IN THE 1922 EDITION 


The new features in the Lire Acents Brier for 1922 in- 
clude a department devoted to group insurance, wherein the 
rates, policy provisions and a general analysis of the service 
rendered by the various companies transacting this class of 
insurance are given in detail. 

A deferred dividend section, which shows the dividends paid 
on policies issued with the deferred dividend feature for 5, 10, 
15 and 20 year periods. 

The United States Government insurance rates and sur- 
render values for various classes of policies issued, which 
are shown in full. 

A synopsis of the double indemnity feature for the various 
companies ; and also the full list of States which permit the use 
of preliminary term insurance. 

In addition to the foregoing, certain exhibits of policy pro- 
visions have been changed from the order shown in the 1921 
edition, and regrouped and condensed in tabular form, so that 
they can be more easily referred to and compared. 


OTHER CONTENTS OF THis USEFUL Vest PocKEeT PUBLICATION 

The book gives both participating and non-participating pre- 
mium rates according to each age for 134 companies, for the 
most generally used forms of policy. By this arrangement it is 
possible to turn to, say, age 35 and find the premium rate for 
any company listed. Policy provisions are treated in a similar 
manner under each subdivision, thus making it possible to see 
at a, glance the practice of all companies with respect to any 
one provision. 

The net cost of insurance furnished under ordinary, twenty- 
payment life and twenty-year endowment policies for each of 
the past ten years is shown in a series of tables. These tables 
also show the dividend history of policies for eight different 
years of issue, ranging from one to five, and for the tenth, 
fifteenth and twentieth years, and indicate the decreasing net 


Brief Ready 


in the Field—Published Earlier 


cost of participating insurance. Cash surrender values fo; a1 
extended number of years are also shown in a series of table 


ANNUAL AND DEFERRED DIVIDEND Section 

A most important division of the Lire AcEnts Brigr js js 
dividend section. Among the dividend tabulations there js, 
table which shows the annual dividends paid in 1922 on ordi. 
nary life, twenty-payment life and twenty-year endowmer 
policies issued at ages 25, 30, 35, 40, 45, 50, 55 and 60, }j 
further trace the actual dividend history of a policy there js; 
table showing the dividends paid, year by year, for ten yeas 
on policies issued ten years back. This latter table is ay. 
mented by the average yearly cost for both five- and ten-yer 
periods. As this information is shown in conjunction with th 
premium rate, it is one of the most valuable compilations j: 
the book. These tables are shown for the three leading policy 
forms for ages at issue, 25, 35, 45 and 55. Other tables ar 
also presented showing the dividends paid in 1922 on policies 
with deferred dividend periods of 5, 10, 15 and 20 years. 


More ATTRACTIVE FEATURES 


Among the important features of the policy analysis ar 
those of the double indemnity, disability, incontestability, non- 
forfeiture and loan clauses, as well as other necessary informa 
tion. The financial standing of the companies is also shown. 

The Lire Acents Brier has proved itself to be a mos 
popular vest pocket publication with insurance field men, and 
in its new and improved form it will meet with even mor 
widespread approval. Concerning this valuable pocket refer- 
ence work a district manager of one of the large companies 
said: “J do not know of any book published that gives as muh 
snformation concerning life insurance stattstics as this litth 
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book, and so concisely put.’ This manager’s opinion is reit- 
forced by that of thousands of home office officials, genetd 
agents, superintendents and solicitors who have had practicd 
experience with the book named. 

The 1922 edition is issued in olive green flexible binding, ant 
contains 508 pages of condensed data of the most importance 
to field men, the title being handsomely stamped in gold on tit 
front cover. The price of this comprehensive vest pocket pub- 
lication, which is indispensable to progressive agents, is $2 per 
copy. 

SPECIAL NOTICE 

Two weeks ago The Spectator Company announced the 
publication of THE Hanpy Guipe to Premium Ratés, AP 
PLICATIONS AND Poricres for 1922, a standard work of 159 
pages, containing complete policies of companies, etc. T# 
Hanpy Gute sells at $4 per copy, and Tue Lire AGENS 
BRIEF at $2 per copy. The publishers are making a speci 
offer to fill orders for both books together for $5, provide! 
such order is received by mail accompanied by remittance befor 
May 30, 1922. This is an especially liberal offer and lit 
agents should take note. 
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HOME LIFE INSURANCE COMPANY 


New York 


White eARaTAAKy weenie HERE IT Is?! 


62nd Annual Report Shows: 











The . 
; ceived during the year 1921. ........ccsssecees $6,990,547 
YT Premitts to Policyholders and their beneficiaries in Deaih 
4y'Ciaims, Endowments, Dividends, Etc...............04. 4,740,340 
Amount Added to the Insurance Reserve Funds............. 2,121,307 
Net Interest Income from Investment............. pececcece 1,964,050 
($642,638 = excess of the amount required to maintain the 
eserve 
° Actual mortality experience 53.44% of the amount expected. 
LGD CT oo on rccnceserseserersrweresnssanacene $223,116,887 
f tab Admitted ASSCtS...++e secre cree eceeeceeeeeeeereeesensees 43,222,328 
Dies FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
356 BROADWAY NEW YORK 
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oiat| The Farmers and Bankers 


- Life Insurance Company 
ey, Invites Inspection—Inquiry of Integrity 





ere is 2 

sn years It Issues 

18 aug. POLICIES THAT ATTRACT 

ten-year And maintains a relationship with its Agents that creates 

with the a genuine spirit of loyalty between Agents and Company, NOW READY 

tions in HOME OFFICES: WICHITA, KANSAS Thirty-first Annual Edition, 1922 

















‘a OPPORTUNITY THE HANDY GUIDE 


policies Since the ending of the Great War, life assurance has become appreciated, not as an 
incident but a necessity of life. Never before have the thoughts of man so steadily 
. tuned in one direction—Now is your opportunity. Become an Agent of the Great- Premium Rates, Applications and Policies 
Wet Life Assurance Company whose contracts are liberal—stability unassailable— 
tems to Agents equitable. Moreover, the Company conducts a Life Insurance 
course, that not only teaches the inexperienced man, but helps the experienced Agent For Over Three Decades 


to greater efforts. 
sis at] THE GREAT-WEST LIFE ASSURANCE COMPANY THE STANDARD REFERENCE WORK 
Head Office—Winnipeg 

















y, non- re 
forme SALESMAN OPPORTUNITY — Pe ny Soll 
ne Wecan use some high- rade stock and bond salesmen to sell our 6% odified Preliminary Term Reserve Tables 
tet : nee 
™ Il Eni on ae Illinois Standard 
; Write for Particulars. 
n, and — NATIONAL ASSOCIATES COMPANY PREMIUM RATES 
| more a ee Wilbur ‘tm, falee for Ordinary, Limited Payment, Endowment and Term 
valli Policies 
pani SURRENDER VALUES 


> much Indust rial Life and Health for all ages and a series of years; 


+ Little Loan, Cash, Paid-up and Extended Insurance Values 





| re Insurance Company LEADING POLICY CONTRACTS 
or || Home Office: 91-98 Walton Street, Atlanta, Ga. Complete Without Eliminations 
actical Warranties and Agreements in Applications 


Insures men, women and children against loss by 
sickness, accident, death, all under one tied 























sail Premiums 5 cents to 50 cents per wee DISABILITY AND DOUBLE INDEMNITY 

= JOHN H. McEACHERN, President Clauses Presented Verbatim 

a Re eR McEACHERN dnd _Vice-Presid 

» €. Me » an ice-President 

nthe I. M. SHEFFIELD, Secretary MAXIMUM AMOUNTS WRITTEN 

+ pub- on a Single Life 

2 per }. D, Powers, President Darwin W. Johnson, Sec’y and Treas. RESERVE, MORTALITY AND MONETARY 

Smith Homans, Asst. Sec’y and Actuary Louis G. Russell, Mgr. Industrial Dept. TABLES 
( | : C COMPLETE, ACCURATE, CONVENIENT 

'«ommonwealth Life Ins. Co. ; 

AP. e 

190 Home Office: Commonwealth Bldg., 106-110 South Fifth St. PRICES 

1; a Louisville, Ky. FLEXIBLE BINDING, | for Pocket Use eee $4.00 
ITH TH or 2) ee nih etait 4.35 

ENTS THE PARTICIPATING COUPON DIVIDEND POLICY THREE SUPPLEMENTS, Extra.................. 1.00 

cial isthe most liberal and up-to-date contract and is the 

is easiest seller on the market. 

det We have some good territory in Kentucky and Alabama still open, THE SPECTATOR COMPANY 

fore F nd to first class men, we can offer a good proposition. CHICAGO NEW YORK 

life Address the Company 
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INTERSTATE CASUALTY CO. 


BIRMINGHAM, ALABAMA 


AUTOMOBILE INSURANCE 
LIABILITY INSURANCE 
PLATE GLASS INSURANCE 


A SPECIALIST COMPANY 
Surplus to Policy Holders $408,090.84 





. CHICAGO SAN FRANCISCO Houston 
830 Insurance Exchange Alaska Commercial Chronicle Building 
Building Building 
LOUISVILLE Satt LAKE City ALBUQUERQUE 
Gaunt & Harris 1015 Boston Building 112 South Third Street 
Speed Building 











BUSINESS INSURANCE 


. — h 3 : : 

A Concise Description of the Adaptation of Life Hutchins on, Kansas 
Insurance to the Protection of Corporations, Business 
Firms and Individuals. 


ee en, Stephen M. Babbit, President 





This is a book designed to aid the agent in acquir- 
ing the ability to formulate plans to meet the needs WANTED 


of business firms and corporations for protection. Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
B ° I P : ° 1 Ill d b T Exper.ments, chance for promotion. 
usiness insurance Frinciples Illustrated by Lyp- FEDERAL CASUALTY COM"ANY « « « DETROIT, MICHIGAN 
ical Examples drawn from Actual Experience. POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY «- = DETROIT, MICH, | 
(Same Management as Federal Casualty Company.) 











Price, in flexible binding, $1.5¢ per copy. 








C. A. CRAIG, President N. H. WHITE, 3rd Vice-Pr 


THE SPECTATOR COMPANY W. R. WILLS, Vice-President E. B. CRAIG, 4th ViceF 
C. R. CLEMENTS Secretary and T 


Cuicaco OFFICE 135 WILLIAM STREET T. J. TYNE, 2nd Vice-President 


—— The National Life and Accident Ins. 


OF NASHVILLE, TENN. 


QNSURANCE EXCHANGE 














TWO BOOKS OF REAL MERIT 


The Real Estate Educator Combination Policy of Industrial Insurance Covering. 
F. M. PAYNE, (New Edition 1920) Sickness, Accident and Death 4 


A repository of useful information for ready reference, 
a ee for — Estate Investors, Operators, 

uilders, Contractors, Agents and Business Men. What s ‘ . { 
you NEED to know, what you OUGHT to know. The $150,000.00 Deposited with Treasurer of T. UG 
New 1920 Edition contains The Federal Farm Loan Sys- ena - 
tem, How to Appraise Property, How to Advertise Real OMBINATION 
Estate, HOW TO SELL REAL ESTATE, The Torrens Admitted Assets Jan 1, 1921 CoNTRAC : 
System, Available U. S. Lands for Homesteads, The A $2,712,200.00 
B C’s of Realty and other useful information. a s . “63 IN |” 
208 pages cloth, $2.00 postpaid. 

G LIFE 


The Vest Pocket Lawyer Fs 4 HEALTH 


This instructive book contains the kind of information : ACCIDENT | 
most people want. You can know the law—what to do— 62) . NE POLicy 
what to avoid. It is a daily guide—a manual of refer- Af 3 scoab i ONE PoEMiu j 
ence for the business man—the law student—the justice Gee 441 liza PART ot a 
of the ee farmer—the clergy- 4 oH HAA 4 ee ; 
man—the merchant—the banker—the doctor. 360 ECO. , Agdl kool 23 DOUBLE ; 
pages printed on bible paper. Cloth $1.50. pin ildi Oo 9 Fike | etal 77H ize Pe BY ACCIDE 
orthern Life Buildia Wy eed Pi : reat 
. ) Ea H ik Loss of Hands, Feet 
Be ee oui Eyes ; 


THE SPECTATOR COMPANY TE. Se tae: | permanent Dis 
Benefits 


CuicaGo OFFICE 135 Witi1aAmM STREET é . 
InsuRANCE ExcHANGE NEW YORK ee MORGAN HOME OFFICE, SEATTLE, U.S.A. Monthly Inde 
President Reliable Represeutatives Wanted Sickness or Ac¢ 
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THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 
DORTRAITS AND OPINIONS OF TWELVE 
: LEADING STATESMEN 
- A Most Valuable and Convincing Leaflet 
Containing 


Strong, Unequivocal Endorsements 
of Life Insurance Protection 


_ Sold in quantities to Companies and General Agents 
as follows: 


PRICES: 
100 copies..........$4.50 


1000 copies. ......$30.00 
5000 copies. ...... 120.00 
$225.00 


THE SPECTATOR COMPANY 


“CHicaco OFFICE 135 WILLIAM STREET 
© NQURANCE EXCHANGE NEW YORK 





Metropolitan Casualty Insurance Co. 


OF NEW YORK 
Home Office 47 Cedar Street 


PLATE GLASS INSURANCE 


EUGENE H. WINSLOW, President 
ROBERT A. DRYSDALE, Vice-President. S. Wm. BURTON, Secretary 
ALBERT H. LAHY, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 

















FADVICE OF GREAT VALUE TO 
"THE AMERICAN PEOPLE 


EP LIFE INSURANCE IS UNQUALIFIEDLY EN- 
' DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 
TAFT 


ql THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
| THEIR PORTRAITS AND OPINIONS GIVEN TO THE 


" SPECTATOR. 
| Single a 15 cents 1000 copies.......$25.00 


} 0 copies. ... $4.00 5000 copies 
15.00 10,000 copies 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


4 
a 
» Cuicaco OFFICE 
© INBURANCE EXCHANGE 


THE COMPANY OF 
i) Bf of of I -f-5 


9.48 3 


BANKERS LIFE 


AFE 


Splat 
GEO. KUHNS pres. A K} DES MOINES 
‘a 


ool 








GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


Are you seeking an agency in the Statea of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 
Address 
ERNEST C. MILAIR, 


Vice-President and Secretary 




















TAN VAa® 
Se) 


Binal < ie und 
Lif Cine 
Notrereilelivey 
@jiitelatow 
ATTRACTIVE PURE LIFE 


CONTRACTS for INSURANCE 
EN OR ABILITY PROTECTION 





THE LONDON & LANCASHIRE 


ms INSURANCE COMPANY, Ltd. 
tHE J OF LONDON, ENGLAND 


He) jole) 7 
} LANCASHIRE 
INSURANCE CO. ) New York Department: 
: ~y ty 57 and 59 William Street 


A. G. McILWAINE, Jr., Manager 











‘GRAND RAPIDS LABEL CO. 


GRAND RAPIDS, 
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A VALUABLE SET OF ACTUARIAL BOOKS 


aoe ae” «at — 
ILLINOIS ILLINOIS ILLINOIS 
STANDARD « STANDARD STANDARD 
TABLES TABLES TABLES 


FACKLER 
AND 
FACKLER 


FACKLER 


FACKLER 
AND AND 
FACKLER — FACKLER 


ener Saeee 





VOLUME . VOLUME 
I pte 


ee ene 


MEAN COST OF 
RESERVES — INSURANCE 


THE THE 

















R SPECTATOR SPECTATOR 
COMPANY COMPANY 





NET PREMIUMS, TERMINAL RESERVES, 


Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


TABLES FOR: 


Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 


Endowments at Stated Ages, Six Plans 
Limited-Payment Endowments at Ages, Eighteen Plans 
IN THREE VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 


Volume I. Net Premiums and Terminal Reserves. 





Limited-Payment Endowments for Periods, Fifteen Plans 


[llinois Standard ‘Tables 


MEAN RESERVES, AND COST OF INSURANCE 





Volume II. Mean Reserves. 
Volume III. Cost of Insurance. 


Single Volume 


$25.00 


Computed by 
FACKLER & FACKLER 


Consulting Actuaries 











Set of Three 


Volumes 


$60.00 











THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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